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Here’s Something Really 
NEW in Sales Aids for 
Agents... 


Great American’s new 

sales promotion pieces 

are dramatically different 

from anything seen in 

the industry before. Each 

piece features an intriguing title, attention-getting illus- 
trations and eye-catching color. 

e The fact that these attractive folders are helping 
to boost volume for Great American agents in all 
parts of the country proves their effectiveness. Ask the 
Great American fieldman in your area to show you 


samples. Or, write directly to the home office, 1 Liberty 
Street, New York 5, N. Y. 
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Push this baby 


up and down 
Main Street 





He'll do you proud! 


There are some 400,000 small business units in the U.S. A., employing from 10 to 24 
people, that are immediate potential customers* for New England Life’s complete “Baby 
Group” package, including Group Accident & Health benefits. 


Contact the nearest New England Life Group Office or General Agency for details. Or 
send for our concise, clearly written booklet, containing everything you need to help you 
explain, propose and sell this program. Address, Director of Group Sales, New England 
Life, 501 Boylston Street, Boston 17, Massachusetts. 


*Subject te state regulations, NEW ENGLAND J 


THE COMPANY THAT FOUNDEO MUTUAL LIFE INSURANCE IN AMERICA—1635 
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New Family Auto Policy Gallagher Retiring 
Has Many Innovations 


Revolutionary Setup 
and Approach Will 
Challenge Students 


By JAMES C. O’CONNOR 


The family automobile policy of Na- 
tional Bureau of Casualty Under- 
writers, Mutual Insurance’ Rating 
Bureau and National Automobile Un- 
derwriters Association, which becomes 
effective Sept. 1, not only provides 
broader coverage in several ways but 
is practically a revolution in language 


' and arrangement from previous poli- 


/ Automobiles,” 


a 
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25, 1931 at 











cies. Such familiar headings as “Def- 
inition of Insured,” “Use of Other 
and “Automobile De- 
fined” are missing, although these fea- 
tures are all in the new policy. The 


| generation which learned automobile 


insurance by studying the policy—not 
basically changed in format and ap- 
roach since the first standard provi- 
sions appeared in 1935—will probably 
have a difficult time, at least for a 
year or so, finding conditions and ref- 
erences in the new contract. The sit- 
uation will be complicated by the fact 
that the old basic policy will continue 
to be used, at least for the time being, 
for commercial and public vehicles and 
for private passenger automobiles 
owned by partnerships and corpora- 
tions. 


On the casualty side, the most im- 
portant changes seem to be the broad- 
ening of drive other cars coverage and 
the extension of what used to be called 
the additional interests clause or “Def- 
inition of Insured.” There are a num- 
ber of noteworthy changes in physical 
damage coverages, including extension 


Highlights of 
+] 
the Week’s News 


E. L. Clark evaluates agent’s services and sug- 
gests extensions in coverages 











Insurance values soar to $500 million in grow- 
ing Port of New York Authority ....Page 15 


Travelers makes 39 staff promotions in home 








offce, field Page 10 
Auto BI and PHD rates rise in West Virginia 
actos Page 8 


John A. Diemand says North America will 
show 1956 premium rise 


New York society to initiate day classes; term 
opens September 25 


New PR unit set up at Chicago by casualty in- 
surers Page 2 





Home elects Robert L. Maxwell vice-presi- 
dent Page 2 





New facts on whiskey warehouse fires a re 
discovered in first hand tests 


Adopt temporary compromise rate increase in 
Wi i Page 6 





WUA holds public relations conference with 
field club leaders at Chicago 


Accident losses on big air crash may exceed 
$2% million Page 4 
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of drive other cars protection—former- 
ly restricted to collision insurance and 
to the named insured and spouse—to 
comprehensive and towing coverage 
and to relatives residing with the in- 
sured, inclusion of fire coverage on 
personal effects and specific coverage, 
under the comprehensive physical 
damage insuring clause, of malicious 
damage to tires. 

Part of the. novel approach of the 
new form is the division of coverage 
into three parts. Part I is headed 
“Liability,” Part II is “Expenses for 
Medical Services’—the old basic and 
extended medical payments coverage 
—and Part III is “Physical Damage.” 
The insuring clauses are in their 
places under each of the three head- 
ings, together with exclusions and def- 
initions, with many of the definitions 
in the liability section also applying 
to the other two. Then there is a 
section of general conditions. 


Changing of liability coverage to an 
“occurrence” basis should satisfy many 
producers who have asked for this as 
a selling point. Actually, however, the 
difference between “occurrence” and 
“accident” has never been as impor- 
tant in automobile liability as in gen- 
eral liability insurance. The policy, as 
is true with general liability policies 
on an “occurrence” basis, excludes 
damage caused intentionally by or at 
the direction of the insured. The few 
cases involving the question of “acci- 
dent” in automobile liability insurance 
which have gotten into court have 
usually involved situations such as the 
driver purposely running into someone 
or something, so these cases should 
scarcely be changed by the new lan- 
guage. 


Starting many years ago with the 
term “Omnibus Clause,” later known 
as “Additional Interests Clause” and, 
for many years under standard provi- 
sions as “Definition of Insured,” the 
portion of the liability section describ- 
ing who is protected is now headed 
“Persons Insured.” Although the lan- 
guage is entirely different from older 
policies, the effect is the same as be- 
fore, except that anyone residing in 
the household of the named insured 
is covered, without the necessity of 
proving that he or she had permission 
of the insured or spouse to use the 
automobile. However, as to anyone else, 
permission of the insured or spouse 
is still required—other residents of the 
household are not empowered by the 
policy to grant this permission. Accord- 
ingly, the now familiar questions of 
implied permission—usually involving 
either employes of the insured or of 
the insured’s children—letting other 
people drive—remain. The exclusion, 
formerly in the “Definition of Insured” 
of coverage of anyone in the automo- 
bile business—dealer, service station, 
etc.—other than the insured, a member 
of his household or a partnership in- 
volving either person, is still in the 
policy but is now placed with other 

CONTINUED ON PAGE 26) 








as Head of Pearl, 
Chisholm Successor 


Vincent L. Gallagher, U. S. man- 
ager of Pearl and president of Mon- 
arch, has reached 
retirement age and 
will retire Oct. 1 
at his own re- 
quest. He will be 
succeeded by AIl- 
fred T. Chisholm, 
no w . assistant 
manager of Pearl- 
American’s Pacif- 


ic coast depart- 
ment. 

Mr. Chisholm 
entered insurance 


Alfred T. Chisholm 


in 1923 with Roy- 
al, later becoming field representative 
of the automobile department of that 
company in the midwest. He joined the 
Pearl group in 1935 as manager of its 
automobile department in its home of- 
fice, which was then in Cleveland. In 
1936 he went to New York when the 
head office was moved there. In 1948 
he was made assistant underwriting 
secretary of Pearl and assistant secre- 
tary of the American companies. In 
1952 he transferred to the Pacific 
Coast department in San Francisco 
as assistant manager under D. A. 
Barry, manager and vice-president. On 
the coast he has been active in com- 
mitee work as a member of the ac- 
tuarial and research committee of the 
Pacific Board, of the rules and rates 
committee of the Pacific Fire Rating 
Bureau, and a director of the Idaho 
Surveying & Rating Bureau. He is a 
graudate of the advanced management 
program of Harvard School of Busi- 
ness Administration. 

Mr. Gallagher retires after having 
been in insurance since 1912. A son of 
Thomas E. Gallagher, for many years 

(CONTINUED ON PAGE 26) 


N. Y. Sets Forth 
Coverage it Wants 
in Compulsoy 


Minimum Provisions 
Effective July 1, 
Hearing July 17 


NEW YORK—The minimum provi- 
sions the New York department has 
established in compulsory automobile 
liability insurance, which becomes op- 
erative next year, are set out below. 
They are effective as of July 1, 1956. 
They will be the subject of a hearing 
July 17 here, which will be conducted 
by Arthur Lamanda, deputy superin- 
tendent. Superintendent Leffert Holz 
will participate in the discussions. The 
details of the coverage, which have 
been worked out by the department 
after several conferences with a spe- 
cial committee representing stock, mu- 
tual and direct writing insurers and 
producers, is substantially as follows: 

Regulation 35. Issued pursuant to 
section 93-a, subsection 4 (a) of the 
motor vehicle financial security act 
(article 6-A of the vehicle and traffic 
law). 

1. An “owner’s policy of liability 
insurance” shall contain in substance 
the following minimum provisions or 
provisions which are equally or more 
favorable to insured and judgment 
creditors. 

(a) Insurance against loss from the 
liability imposed by law upon insured 
for damages, including damages for 
care and loss of services, because of 
bodily injury, sickness, disease or 
death sustained by any person and be- 
cause of injury to or destruction of 
property, including the loss of use 
thereof, caused by accident and aris- 
ing out of the ownership, maintenance, 
use or operation of a specific motor 


vehicle or motor vehicles within New 
(CONTINUED ON PAGE 25) 








Late News 








Bulletins... 








Cooney Retires as President of Loyalty Group, 


Rearden Succeeds Him; Christensen Advanced 


John R. Cooney has retired as president of Loyalty group after 42 years 
of service, 22 as president. William B. Rearden succeeds him. Walter J. Christ- 
ensen has been elected executive vice-president. 

Mr. Rarden has been with the group 27 years, starting as Los Angeles man- 
ager. Subsequently he became second vice-president and transferred to San 
Francisco. In 1934 he went to the head office and was elected executive vice- 
president. He is a member of the executive committee of National Board, pres- 
ident of Underwriters Salvage Co. of New York, director and past president 
of National Automobile Underwriters Assn., and vice-chairman of the execu- 
tive committee of Marine Office of America. 

Mr. Christensen has been with the group since 1920 when he started in the 
fire underwriting department of the western department in Chicago. Subse- 


quently he traveled in Indiana, Iowa, 


and Kansas as state agent. In 1926 he 


went to the home office as first assistant in the fire loss department. He ad- 
vanced through various posts to vice-president in charge of underwriting for 
certain eastern states. Recently he took charge of all underwriting and pro- 
duction in eastern department territory. 

Mr. Cooney is one of the outstanding figures in the business. A past president 
of National Board, he entered the business as a clerk in the reinsurance divis- 
ion of the western department of Firemen’s at Chicago in 1914. He rose rapidly 


CONTINUED ON PAGE 28) 
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New PR Unit Set Up 
at Chicago by 
Casualty Insurers 


Assn. of Casualty & Surety Com- 
panies has established a public rela- 
tions and field office as part of its 
branch operations at Chicago and has 
appointed Charles C. Clarke, formerly 
associate editor of THE NATIONAL UN- 
DERWRITER, aS midwestern public re- 
lations director. 

This will be the fourth regional pub- 
lic relations office of the association. 
The first one was set up nearly three 
years ago in Oklahoma under the title 
Oklahoma Insurance Information Serv- 
ice, and other branches operate for the 
Pacific Coast out of San Francisco and 
in New England through Casualty In- 
surance Companies Serving Massa- 
chusetts with headquarters at Boston. 

Mr. Clarke graduated from Mar- 
quette university journalism school in 
1949 and joined THE NATIONAL UNDER- 
WRITER at Chicago as an editorial as- 
sistant. Subsequently he became as- 
sistant editor and then associate edi- 
tor of both the fire-casualty and life 
editions. Also for several years he was 
editor of the Insurance Exchange Mag- 
azine a monthly publication of the 
National Underwriter Co. directed to 
agents and brokers in Illinois. For three 
years he was a wielder of the Illinois 
pond of Blue Goose. His father, C. S. 
Clarke is senior examiner in the west- 
ern department of Crum & Forster. 

The new public relations division at 
Chicago will be a field operation of 
the association’s public relations de- 
partment, which has headquarters in 
New York, but the work at Chicago 
will be integrated with the staff op- 


Home Elects 
Maxwell V-P 


Home has elected Robert L. Max- 
well vice-president at New York. 


He joined the 
company in 1927 
as a special agent 
in Chicago and 
transferred to De- 
troit in 1934. He 
was named ma- 
rine manager at 
Chicago in 1941 


and was appointed 
resident secretary 
there in 1952. He 
transferred to 
New York as sec- 
retary in 1953 and 
was elected assistant vice-president in 
1955. 





Robert L. Maxwell 








erations there to provide rapid and ac- 
curate information for newspaper and 
magazine writers and radio and tele- 
vision broadcasters. It will operate on 
the same basis as the other field of- 
fices, including the deveiopment of a 
speaker’s bureau, and issuance of news 
releases. Establishment of the new di- 
vision was recommended by the pub- 
lic relations committee of Assn. of 
Casualty & Surety Companies at a 
meeting June 5 and was authorized by 
the executive committee the following 
day, but announcement was postponed 
pending selection of the new PR direc- 
tor and determination of the starting 
date for operations, which is July 16. 





Cosmopolitan Mutual of New York 
has been licensed in Florida and has 
named U. S. Underwriters of Miami 
as managing general agents. 
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New Facts on Whiskey Warehouse Fires 
Are Discovered in First Hand Tests 


By A. W. WILLIAMS 
Kentucky Correspondent 


The best way to find out what hap- 
pens inside a burning whiskey ware- 
house is to set one afire. That is how 
new facts on warehouse fires and on 
ways to fight them were recently dis- 
covered, a few of which were: 

Barrels don’t explode; flames cause 
leaks and stop the pressure from build- 
ing up. 

A warehouse fire can start from a 
whiskey spill in seven minutes. 

Water can dilute whiskey to a low 
enough proof to stop it burning. 

The heat from one spill fire is prob- 
ably enough to start at least 40 sprin- 
klers going. 

In 1953, sprinkler distribution tests 
were conducted in Bonded Warehouse 
“O” of the Early Times Distillery Co. 
in Shively, Ky. But this was felt to 
have left many questions unanswered. 

Several groups got together during 
the second half of 1955 on controlled 
fire experiments—the National Board, 
Underwriters Laboratories, Distilled 
Spirits Institute, the U. S. Alcohol 
& Tobacco Tax Division, Automatic 
Sprinkler Assn., Kentucky “Inspection 
Bureau, and distillers’ representatives. 
Engineering was by the inspection bu- 
reau, the DSI donated barrels and al- 
cohol, and sprinkler equipment was 
furnished by the sprinkler association. 

Two full-scale warehouses were 
built at the Underwriters Laboratories 
at Northbrook, Ill. One contained steel 
ricking; the other wood racks. About 
400 used whiskey barrels were con- 
sumed in the 55 tests, along with sev- 
eral hundred gallons of ethyl and 
methyl alcohol, plus mixtures of the 
two. 

All kinds of conditions of ware- 
houses with and without sprinklers, 
normal hose streams through open- 
head and mist nozzles, alcohol at 
proofs from 110 to 190. Several styles 
of sprinklers were used, new and old. 

Barrels were deliberately dropped 
from different levels, to determine 
possible breakage in the occasional 
falls from ricks. 

Ricks were filled with barrels and 
alcohol poured on the floor and ignited, 
setting up a terrific heat. A flaming 
warehouse, ricked for 144 barrels, was 
successfully doused with just 48 gal- 
lons of water in a period of 50 seconds. 

Special attention was given to the 
possibility of exploding barrels. Some 
were burned in the open and did not 
explode. Stories have been told of bar- 
rels exploding and going through the 
roof. But records show that no barrel 
hoops have been reported outside the 
confines of burned warehouses at any 
known distillery fire. Steel drums may 
be a different problem. 


Much of the action was recorded by 
motion pictures and on still photo- 
graphs. Films and slides were first 
shown this week in New York City 
before underwriters and representa- 
tives of sprinkler firms and distillers. 
George H. Parker, manager of Ken- 
tucky Inspection Bureau, and William 
M. Horn, an engineer for the bureau, 
discussed the showing and answered 
questions. 

There will be later showings at dis- 
tillery centers for the benefit of dis- 
tillers, plant managers, warehousemen 
and foremen, as well as fire depart- 
ment men. 

Also being prepared is a new version 


of the “Whiskey Brochure’—the Na- 
tional Board research report No. 5, 
“Processes, Hazards, 
Involved in the Manufacture of Spirit- 
ucus Liquors.” Recommended changes 
were discussed by members and asso- 
ciates of the advisory engineering 
council committee on the manufacture 
of spirituous liquors at Louisville. 

One quick positive action was the 
renewal of federal permission by 
Dwight Avis, head of the Alcohol & 
Tobacco Tax Division, for fire depart- 
ment officials to break government 
locks and enter warehouses in the case 
of fire or similar emergencies. Ware- 
houses are to be posted to that effect. 

In the past, there has been much 
misunderstanding of many factors in- 
volved in whiskey warehouse fires, 
Relatively few such blazes have been 
in Kentucky, which has more than 
half of all United States whiskey in 
bond. Most of that is stored in rural 
warehouses, with little protection be- 
yond that given by the distiller, or 
from the nearest city’s fire depart- 
ment. 

There have been two major fires in 
other states. One at the Hiram Walker 
plant at Peoria, Ill., occurred almost 


and Protection | 


20 years ago. The disastrous blaze of | 


Aug. 4 and 5, 1954, at the American 
Distilling Co. plant in Pekin, IIl., was 
the one that resulted in the decision 


of the insurance groups to make a. 


thoroughgoing study of whiskey-plant 
fires. 


Here were some of the questions 


that it was thought necessary to an- 
swer by the advisory committee, as 
stated in its memorandum: 

—Would so much heat from a fire 
be absorbed or dissipated by the bar- 
rels, and rack structure as to make 
operation of the sprinklers slow and 
uncertain? 

—Could barrelheads, undersides of 
wooden catwalks, and dunnage rails— 





which tests showed would stay dry 
under the sprinklers—support com- | 


bustion indefinitely, in spite of the 
sprinklers? 


—Could dropped barrels let out their | 


contents to start a liquid fire, rather 
than with ordinary combustible ma- 
terials? And in such a spill fire, would 
the sprinklers dilute and eventually 
put out the fire, or would the burning 
alcohol float on the water and thus 
spread the flames? 

—What advantages and disadvan- 
tages, if any, come from steel and 
wooden rack construction? 

The tests that showed burning bar- 
rels don’t explode was held at least 
partly as a convincer for those who 
thought otherwise. 

Most tests were to find how well 
sprinklers worked. Four full-scale 
tests, and several on a smaller scale, 

(CONTINUED ON PAGE 24) 
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There are opportunities for Inland Marine forms at every 


corner, in every home and business. Your Travelers field man 


will be glad to help you get your campaign under way. Why 


not call him today? 


THE TRAVELERS 
INSURANCE COMPANIES 


HARTFORD 15, CONNECTICUT 
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Accident Losses on 
Big Air Crash May 
Exceed $23 Million 


While information still is sketchy, 
indications are that the accident cov- 
erage on the 128 victims of the Trans 
World Airlines and United Air Lines 
crash, June 30, in the Grand Canyon, 
may exceed $2.5 million. Losses will 
include about $1% million in air trip 
policies and perhaps another million 
in annual policies. Usually 20% of the 
passengers on most flights buy trip 
policies. 

Early estimates by the large insur- 
ers of air trips indicated that one had 
$712,500 worth of air trip policies, 
another had $250,000 in addition to an 
annual policy on one insured for $500,- 
000, and another had a total of $156,250 
on air crash victims. These figures add 
up to $1,618,750. 

One large air trip insurer indicated 
that none of its machines had been 
checked so the figures may rise con- 
siderably when this has been done. It 


is also known that several insurers 
who do not handle air trip policies had 
substantial policies on some of the pas- 
sengers. 

The United Air Lines hull coverage 
was in London. UAL carries a $2 mil- 
lion deductible on a yearly basis. On 
the day of the crash the line was re- 
portedly within $100,000 of the $2 mil- 
lion. The excess coverage was due to 
expire July 1, a day after the crash. 





Lansing Branch of Michigan 
Claims Service in New Quarters 

The Lansing branch office operation 
of Michigan Claims Service has been 
separated from the home office and is 
now located in its own quarters at 
617 south Capitol avenue. Robert C. 
Mowry, who for a number of years 
was with Western Adjustment, is 
manager. 





Personnel Managers Hear Merrill 


“What the Insurance Industry has 
to Offer Employes” was discussed by 
Fred H. Merrill, vice-president of 
Fireman’s Fund group, before the 
July meeting of Insurance Personnel 
Managers Assn. at San Francisco. Wil- 
liam Fuente of Pacific Fire Rating 
Bureau, president, presided. 








_.. by providing better service—through time 
gained by greater office efficiency. Just ask 
our Agency Management Service Division. 
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Agency Management Service Division 
Phoenix of Hartford Group 


2407 Woodland St., Hartford 15, Conn. 


Please send me information on the following phases of my operations. 
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The Phoenix Ins. Co. 

The Connecticut Fire Ins. Co. 
Equitable Fire & Marine Ins, Co. 
Minneapolis Fire & Marine Ins. Co. 
Reliance Ins. Co. of Canada 


Production Ideas 
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1956 Argus Chart 
for A&S Gives Data 
on 844 Companies 


Practically all the significant and 
useful figures and many other related 
facts concerning the accident, sickness 
and hospitalization business, for a total 
of 844 insurers, including Blue Cross 
and Blue Shield plans, are presented 
in modern convenient manner, in the 
new 1956 A&S Argus Chart, just off 
the National Underwriter Co. press. 
For all the larger writers of these lines, 
the new Argus Chart provides an ex- 
ceedingly detailed analysis of the A&S 
experience of each company, five years 
of figures being shown for most com- 
panies. Supplementing the basic fig- 
ures are such items as what kinds of 
contracts are written, practices regard- 
ing brokerage, states in which the com- 
panies operate, the number of branches, 
general agents and agents. By including 
briefer exhibits for hundreds of addi- 
tional insurers, the 1956 chart gives a 
truly comprehensive and factual pic- 
ture of the entire accident, sickness 
and hospitalization field. 

For each of the widely operating 
companies, the essential facts and fig- 
ures are spread across two large facing 
pages, so that the full story of a 
company is available at a glance. The 
information about the company as a 
whole is shown first in the upper left 
hand quarter of each double page. Op- 
posite this are given the details of its 
experience with ratios, for both total 
and individual A&S. In the lower left 
section, individual A&S is further 
analyzed into accident only, com- 
bined A&S, non can, and _ hospital 
and medical. Completing the exhibit, 


group A&S premiums and_ under- 
writing results with ratios, and 
given in the lower right sec- 


tion of each double spread. Here 
also are shown the lines written and 
the practices pertaining to brokerage. 
Among other interesting miscellaneous 
items presented are the dates when 
each company began writing A&S as 
well as its date of incorporation, and 
a key letter indicating whether it is 
an A&S specialty company, a life and 
A&S company, a casualty company or 
a multiple line company. Membership 
in the new Health Insurance Assn. is 
also shown. 


Supplementing these major exhibits 
are summary figures for 366 additional 
companies writing A&S, whose opera- 
tions in this field are not yet as ex- 
tensive as those shown in first part 
of the Argus Chart. For these com- 
panies, the following figures are 
shown: Assets, capital, surplus, premi- 
ums written, premiums earned, claims 
incurred and expenses incurred on 
A&S business, for the past two years. 
Eighty-six Blue Cross hospital service 
plans, 75 Blue Shield medical care 
plans, and 27 other hospital and med- 
ical-surgical insurers are also shown 
in a special section, thus completing 
the whole field of the accident, sick- 
ness, hospitalization and medical-sur- 
gical business. 

Another helpful feature of the chart 
is its detailed explanations of every 
item shown. Each is clearly. defined 
and each carries a specific reference 
to the page and line number of the 
official annual statement blanks from 
which it is taken. Like its companion 
publications in the fire and casualty- 
surety fields, the A&S Argus Chart for 
1956 has been designed to give con- 
cise answers to all sorts of questions, 
including the unusual. 


Providing a | 


very comprehensive coverage of inter- 
esting and useful A&S facts and fig- 
ures in convenient form, it shows just 
what many leaders in the business 
have said they wanted. 

Advance orders for the new A&§ — 
Argus Chart are now being delivered. 
Copies may be obtained from the Na- 
tional Underwriter Co., statistical di- 
division, 420 East Fourth street, Cin- © 
cinnati, or from any National Under- 
writer branch office. It sells singly at- 
$2.50 a copy, with substantial reduc- 
tions for quantity orders. 





— 





Allstate to Have Zone Unit at K. C. 


Allstate will establish a new west 
central zone office in Kansas City to 
service several Rocky Mountain and 
southwestern states. The regional of- 
fice at Kansas City will be enlarged to 
accommodate the added facilities. 





Insurance Women of Kenosha, 
elected Mrs. Warren Rasmussen president, 
Mrs. William Villnow vice-president, Mrs, 
Jack Hoye secretary and Mrs. Paul Sorenson 
treasurer. 


Wis. have 





W. C. LIAB. UND.—Heavy knowledge of 
Retro.—At least 10 years experience—top 
underwriting position in mid-west depart- 
ment. To age 48. Salary $8,500. 


FIRE RATE ANALYST—Must be familiar with 
fire rating procedures and statistics—should 
be able to justify independent filings by non- 
board company. $6,000 


Call or Write 
ED BOYDEN 
CADILLAC EMPLOYMENT AGENCY 
220 South State St. Chicago, Ill. 
WAbash 2-4800 


A wm. H. MeGee 
& Ge., Inc. 


MARINE UNDERWRITERS 
111 John Street, New York 38, N.Y. 





























Atlanta Los Angeles 
Baltimore Montreal 
Boston New Orleans 
Chicago Philadelphia 
Columbus, O. Pittsburgh 
Dallas San Francisco 


Seattle 





. Service Guide 


The LAWRENCE WILSON COMPANY 
Managing General Agents 
“Unexcelled Insurance Facilities” 
SERVICE TO LOCAL AGENTS 
AND BROKERS EXCLUSIVELY 
First National Bank Bidg., Tulsa 3, Oklo 




















ROBERT |. BUSHNELL 
Consullant lo 
Insurance €: 
MULTIPLE LINE COORDINATION 
AND WORK SIMPLIFICATION 


HOYDENS HILL ROAD-FAIRFIELD. CONNECTICUT 

















INSURANCE STOCK SPECIALISTS 


Wood, Struthers & Co., Inc. 
Established 1905 
J. William Middendorf 


30 Wall St., New York 5, N. Y. 
Telephone: WHitehel! $-7474 
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VACATION TIME— 
ACCIDENT TIME? 


Should Misfortune Occur While on a Visit to Michigan— 


May We Serve Your Policyholder? 


MICHIGAN 


CLA 


} NATIONAL 
ASSOCIATION 
INDEPENDENT 


, INSURANC 
) ADJUSTERS 





C. C. SHOTWELL 
MGR. SOUTHEASTERN DIVISION 


JOHN |. FLES 
MGR. FIRE DIVISION 


IM 
SERVICE, 
INC. 


Automobile, Fire, General Casualty, Yachts, Marine 


R. J. YOUNG, PRESIDENT AND GENERAL MANAGER 


T. M. KELLY 
MGR. CASUALTY DIVISION 
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Home Office 


118 W. ST. JOSEPH ST. 
P.O. BOX 1380 
LANSING. MICHIGAN 
IVANHOE 5.9473 


Claim service is provided for all of 
the Lower Peninsula of Michigan. 
Special assignments for the Upper 
Peninsula will be accepted -and 
promptly serviced. For cities and 
areas not specifically mentioned, 


please refer to nearest office listed, 


Note: EMERGENCY Ojif-hour Phone— 
Lansing IVanhoe 5-9473 


This number may be called for 
entire State of Michigan if 
unable to reach an area or 
local adjuster. 


BRANCH OFFICES 


Battle Creek— 
5-6 Kirby Bldg. 
9 W. Michigan Ave. 
Day Phone—WOodward 2-5489 
Nite Phone—WOodward 3-1043 


Benton Harbor— 
208 Benton Harbor State Bank Bldg. 
Day Phone—WAlnut 5-111] 
Nite Phone—YUkon 3-1192 


Detroit— 
18067 James Couzens Highway 
Day Phone-DIamond 1-1733 
Nite Phone-KEnwood 3-3091 
Flint— 
211 Capitol Theatre Bldg. 
Day Phone-CEdar 2-0174 
Nite Phone-SUnset 7-0249 


Gaylord— 
Box 141, 206 Vaughn Bldg. 
Day Phone—6511 
Nite Phone—5131 


Grand Rapids— 
45 Federal Square Bldg. 
Day Phone—GLendale 6-7151 
Nite Phone—CHerry 3-6049 


Kalamazoo— 
211 W. S. Dewing Bldg. 
Day Phone—3-5559 
Nite Phone—7-6451 


Lansing— 
617 S. Capitol Ave. 
P. O. Box 276 
Day Phone [Vanhoe 5-9475 
Nite Phone EDgewood 2-3302 


Monroe— 
Box 562, 19 E. First St. 
Day Phone—CHerry 1-7110 
Nite Phone—CHerry 1-1699 


Muskegon— 


210 Michigan Theatre Bldg. 
Phone—6-2196 


Saginaw— 
405 Second Nat'l Bank Bldg. 
Day Phone—5-5335 
Nite Phone—3-6310 








6 M2NATIONAL UNDERWRITER 


July 12, 1956 








WUA Holds Public Relations Conference 
With Field Club Leaders at Chicago 


Presidents and public relations chairmen of the field clubs operating under 
the aegis of Western Underwriters Assn. met last week at Chicago for the 
annual public relations and field club operational session with the staff and 
members of the PR committee of WUA. The two-day program, attended by 40 
field men, stressed agency educational programs, the WUA scholarship pro- 


gram, exhibits of stock fire insurance at state fairs and home shows, and public 
accompanying photographs are some 


speaking by field men. Shown in the 
of the principals at the round-up. 


Attending the 
WUA PR meeting 
at Chicago: R. S. 
Parker, who is in 
the New Mexico 
field for Ameri- 
can; L. A. Kenney, 
vice-president of 
Glens Falls group, 
and Fred H. Sabin, 
branch _ secretary 
of National Auto- 
mobile Underwrit- 
ers Assn. 








Ross E. Coffin, manager of Provi- 
dence Washington, and C. L. Zook, 
soe manager of National Fire, members of 
Kiah Smith Jr., who is with U.S.F.& the WUA PR committee. 
G. at St. Louis, and Roy L. Davis, 
midwest manager of Assn. of Casualty 
& Surety Companies. 








L. A. McIntyre, assistant vice-presi- 
dent of Springfield F. & M. and chair- 
man of the WUA public relations com- 
mittee, conferring with Walter G. 
Dithmer, assistant manager of WUA. 


H. W. Monson and Marvin Lytle, 
who are with Springfield F. & M. in 
Wisconsin and South Dakota respec- 
tively, with H. W. Houd, Loyalty group 
in the Minnesota field. 





James M. Eadie, Home; Harry W. Olsen, Sun; H. R. Cannon, Home, and 
James D. Streich, St. Paul F. & M., all in the Illiois field, at the PR meeting. 


Top: C. E. Hed- 
strom, who is in 
the Nebraska field 
for Hartford Fire; 
C. W. Metzner, as- 
sistant manager of 
WUA, and R. M. 
McFarland Jr., as- 
sistant secretary of 
SEUA. 

Bottom: B. L. 
Matthesen, Secur- 
ity of New Haven, 
Denver; Kent H. 
Parker, manager 
of Western Actu- 
arial Bureau, and 
Ivar H. Aas, Home, 
Minnesota. 














R. G. McKay, 
assistant manager 
of Eastern Under- 
writers Assn., and 
F. W. Westervelt, 
Public relations 
manager of the 
National Board, 
visiting at the 
WUA public re- 
lations meeting 
with Walker Wil- 





liamson, who is in 
the Oklahoma 
field for North 
British. 








OK Compromise on 
Wis. Fire Rates 
Pending Appeal 


A compromise fire rate reduction of 
11% has been approved by circuit 
court at Madison, effective Aug. 1 and 
to continue until the court gives a de- 
cision in the appeal of Fire Insurance 
Rating Bureau of Wisconsin to the or- 
der of Commissioner Rogan disap- 
proving the schedule submitted by the 
bureau last October and in dispute ev- 
er since. Mr. Rogan formally turned 
down the bureau proposal for a 4.62% 
over-all rate reduction May 24 after 
extended hearings. The department 
staff had contended the reduction 
should have been 17.04%. 

The temporary rate reductions come 
to $3,140,215 in fire, with an increase 
of $964,664 for extended cover, pro- 
ducing a net reduction of $2,175,551. 
The court approval followed a show 
cause order by the bureau asking why 
the court should not set terms as it sees 
fit pending the outcome of the appeal. 
The 11% reduction will be applied on 
new policies and renewals after Aug. 
1, but any policy written between June 
17 and Aug. 1 may be endorsed at the 
new rates as of Aug. 1, and policies 
written prior to June 17 may be can- 
celed pro rata on the anniversary and 
rewritten. 


The main issue in the bureau ap- 
peal of Mr. Rogan’s order is the amount 
to be figured in the rate for underwrit- 


ing profit and catastrophe. The bureau 
says it should be 6%, as it is nearly 
everywhere else, but the department 
staff wants it cut to 3.5%. 





Exchange Association 
Names Garr in Charge 


of Claim Operations 

Leroy A. Garr has joined Exchange 
Insurance Association of Chicago in | 
charge of all claim operations country- 
wide. Mr. Garr for 18 months has | 
practiced law in Chicago, and for 15 
years before that was with U.S.F.&G. 
in the Chicago claim department. For 
eight years he was a traveling adjuster 
in northern Illinois, and then became 
supervisor and later superintendent of 
automobile and liability claims for 
U.S.F.&G. 

Exchange Association is licensed in 
29 states. 





New Charge Against Schwab 

L. M. Schwab, president of Interna- 
tional Indemnity of Denver, which is 
in receivership, has had a new charge 
of embezzlement filed: against him in 
justice of the peace court. He is ac- 
cused of converting a $6,000 check 
payable to International Indemnity to 
his own use to pay off the mortgage 
on his home. Wayne Jones, an account- 
ant named to examine International 
Indemnity’s books, testified that the 
$6,000 was not entered into the com- 
pany’s books, and said also some $100,- 
000 listed as company assets on May 
23, cannot be found on the books. Mr. 
Schwab is on vacation. 


Guarantee of North America has 





been licensed in California. 
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Insurance Society 
of N. Y. Elects 
Tuttle President 


Insurance Society of New York has 
elected as president Franklin B. Tuttle, 
chairman of Atlantic Mutual. 

The society also named Clarence J. 
Myers, president of New York Life, 
and Raymond N. Caverly, vice-presi- 
dent of America Fore, vice-presidents; 
Arthur C. Goerlich, dean of the soci- 
ety’s school of insurance, executive- 
president; Ellis H. Carson, president of 
National Surety and vice-president of 
Fireman’s Fund, secretary, and Joseph 
T. Magrath of Chubb & Son, treasurer. 

A total of 2,698 students enrolled in 
88 different courses in the school this 
past year, according to Mr. Goerlich. 
This September the school will offer 
a full curriculum of day-time courses 
in addition to its night classes. 

Library: circulation increased to 7,151 
items. Additions brought the total col- 
lection to 71,333 volumes. More than 
1,500 questions were received at the 
library requiring research by staff 


members. 





Me. Renews Fire Cover 
at $211,473 Premium 


Maine has renewed a third of its fire 
coverage at a premium of $211,473. The 
other two thirds of the insurance will 
expire during the next two years. 





New Colorado Insurer 


Security Casualty has been organ- 
ized in Denver to specialize in automo- 
bile coverages in Colorado. The presi- 
dent is William F. Garrow, manager 
of Security agency at Denver, and 
the vice-president is John F. Harper, 
owner of Johnny Harper Motors of 
Arvada. One of the directors is D. H. 
Miller, a vice-president of Woodmen 
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of the World Life. 


New TIS Chapter 


A chapter of Trained Insurance 
Specialists has been formed at Jack- 
son, Miss., with Wirt A. Yerger as 
chairman. Also on the management 
committee are Zach Taylor Jr., co- 
chairman; Robert Gandy, L. O. Heiden, 
James R. Preston and John W. Robin- 
son. 








Accuse 35 in N. J. Collision Ring 
A Camden county, N. J., grand jury 
has indicted 35 persons for allegedly 
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25% Brokerage 


EARLE W. DAY «CoO. 









406 BEACH DR.N ST. PETERSBURG, FLA 


plotting to defraud 23 insurers of $39,- 
508 in false automobile damage claims. 
Mitchell H. Cohen, county prosecutor, 
said that the ring repeatedly used sev- 
en damaged cars in submitting the 
fraudulent claims by switching regis- 
trations and taking out collision in- 
surance with different companies. 
Assn. of Casualty & Surety Compan- 
ies participated in the investigations. 





Md. Local Agent 
Addresses Aetna 
Casualty Graduates 


Persistence and knowledge of the 
business are essential to an insurance 
salesman’s success, William F. Wolfe 


and 
the 


ards of the insurance business 
lauded the company’s course as 
best in the country. 

Award winners in the class were 
William J. Kerin of Hartford, Thomas 
R. Gulledge of Lancaster, S. C., George 
M. Garner Jr. of Grenada, Miss., 
John M. McCoy of Rockford, II, 


















































































































































Jr., local agent of Riverdale, Md., Thomas P. Danaher of Arlington, Va., 
‘ : told the 156th graduating class of the @"4¢ Edward O. Sullivan Jr. of 
General Adjustment Bureau has pro- Aetna Casualty ssles course Yonkers, N. Y. 
moted L. H. Ware from resident ad- ~ ans Mae pa, a 
juster to manager at Gastonia, N. C., Mr. coe a graduate er ee In omaeen, Miss., Peter Plymale, local 
and has established the office there as Course five years ago, urged graduates gent, has been named office manager. chief 
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boosted $19 in territory 1 and $38 

in territory 2 for cars owned or prin- 
cipally operated by young unmarried 
males. For married young men the 
rate goes up $1 in territory 1 and $11 


Auto BI and PHD 
Rates Rise in W. Va. 


National Automobile Underwriters 
Assn. and National Bureau of Casual- 


tv Underwriters have revised auto- in territory 2. Farmers continue to get 
E ° . , r: ‘ 9N 07 ico 

mobile insurance rates for West Vir- a 20% discount. 
ginia effective July 11. Territory 1, Private passenger comprehensive 
including Charleston and Wheeling, rates increase 11% but intermediate 


and long haul risks get a reduction of 
10% in collision. 

Mutual Insurance Rating Bureau has 
revised West Virginia rates, also ef- 
fective July 11. Increases are $4 to $6, 


gets liability reductions of $1 to $7 for 
all cars without male owners or op- 
erators under 25. Territory 2, the re- 
mainder of the state, the same classes 
get increases of $4 to $7. Rates are 


statewide, except unmayried young 
men owners and principal operators, 
who get a boost of $20 in territory 1 
and $37 in territory 2. 

Married young men get a hike of 
$3 in territory 1 and $10 in territory 
2. 





W. Adrian Clark of Richmond, Va., 
has been appointed special agent in 
Virginia by Harford Mutual. Robert 
W. Phelps, who has been special agent 
in the area, will devote his time to 
North Carolina as special agent in that 
state. 





Odor Control Is A Profit Builder! 





How to keep talent happy 


Despite the finest air conditioning systems and carefully 
designed studios and offices, both artists and executives of a 
major recording company complained of annoying food 
odors. Garlic and other cooking smells from nearby res- 
taurants were drawn in from the outdoors by the air 
conditioner fresh air intakes. Management, recognizing the 
adverse effect of poor air quality on personnel efficiency, 
called in Airkem odor-control experts. 


Airkem equipment was installed to vaporize Airkem odor- 
counteracting solutions into the air stream of the air con- 
ditioning system. No other changes in the air conditioning 
system were required. The odors were neutralized and com- 
plaints stopped. Operating personnel stated that even major 
structural changes could not have duplicated the results of 
the simple and economical 
Airkem installation. 


Airkem has « long record of success in eliminating com- 
plaints arising from stale air in offices, stores and restaurants 

or in fact, wherever people meet indoors. Airkem formulas 
are used to neutralize cigarette and food odors in stores and 
restaurants. Other applications of Airkem formulas include 
treatment of industrial wastes and product odors, building 
maintenance and rest room service. Truckers, railroads and 
ship lines use Airkem to counteract odors from shipping 
facilities after carrying odorous products. 

Mail in the coupon for more information or free survey 


by Airkem Field Engineer. 


poco c cree eee rece 


AIRKEM, INC., 241 East 44th Street, New York 17, N. Y. 


Send me more information on [] Air Conditioning Services 
( General Odor Control 
() Have Airkem Field Engineer Call 


(7 Industrial Uses [] Sanitary Uses 














Name Title 
Company 
Odor Control is a profit builder for 
transportation companies, amuse- Address 
ment areas, cocktail lounges, dairy 
industries and food handlers. City Jone State NU-7¢ 








Standard Accident 


Opens Office at Peoria 


Standard Accident and Planet have 
opened a service office in the Com- 
merical National Bank building, Peoria, 
to serve northern and central IIli- 
nois. The new office, into which the 
opertions of the Lincoln, IIL, office 
have been merged, comes under the su- 
pervision of the Chicago branch of. 
fice. J. S. Richardson is resident vice- 
president in charge of operations at 
Chicago. 

Steven M. Mortenson, formerly man- 
ager at Mt. Vernon, will be manager at 
Peoria. He will be assisted by James J, 
McKeever, who has served as field 
representative at Lincoln since 195}, 
W. C. Parker will be in charge of 
claims and will be assisted by Asher 
Geisler. Lawrence M. Howe will serve 
as field representative. Sherman §, 
Leseth, field representative at Chi- 
cago, who has been serving the north- 
ern Illinois territory, will be promoted 
to a more responsible assignment in 
Chicago. 

Mr. Mortenson joined the companies 
in 1949 as field representative in charge 
at Mt. Vernon and in 1951 was made 
manager there. Mr. McKeever started 
with the companies in 1946 at Chicago, 
He was transferred to Lincoln in 1949 
and was made field representative and 
acting supervisor in 1951. 

Mr. Parker joined the companies in 
1950 as claim representative at Lincoln. 

Mr. Geisler started with Standard 
in 1954 at Chicago. He was made claim 
representative in 1955 and transferred 
to Lincoln this year. 

Mr. Howe joined the companies in 
1948 and joined the Chicago branch in 
1953 as a bond underwriter. He was 
made casualty underwriter at Chicago 
this year and transferred to Lincoln in 
May as field representative. 

Mr. Leseth started with Standard 
Accident in 1941 as a field representa- 
tive at Chicago and has served in that 
capacity until the present time. 








Royal-Liverpool 
Advances McKenzie 


Royal-Liverpool has appointed 
Clyde W. McKenzie claims manager at 
Toledo, succeeding the late John R. 
DeArment. 

Mr. McKenzie joined the group as 
an adjuster at Toledo in 1952 and was 
Mr. DeArment’s assistant until the lat- 
ter’s death. 





N. Y. Committee Chiefs 


New York State Assn. of Insurance 
Agents has named Richard E. Thomp- 
son of Valley Stream chairman of the 
casualty committee, John N. Walsh Jr. 
of Buffalo chairman of the automobile 
dealer competition committee and Ar- 
thur L. Shwab of Staten Island chair- 
man of the public relations committee. 


DARGAN & CO., INC. 


110 William St., New York 38, N. Y. 
Tel. DI 9-0670 Cables: NAGRAD 





us, 
Up 
RY % 


ADJY, 
S¥0h 


WORLD WIDE 
INLAND MARINE 
CARGO + TRANSPORTATION 
AVIATION + FIDELITY-SURETY 
AUTOMOBILE + ACCIDENT- 
HEALTH + CASUALTY 
. AVERAGE + SALVORS 


| Offices or representatives in every country 


FIRE «+ 





throughout the world. 












































12, 19564 July 12, 1956 FAeNATIONAL UNDERWRITER g 
1 e has not yet scratched the potential de- labor. The average business man is 
: E. a Clark Evaluates Agent S Services mand that can be built up for many willing to pay for services which he 
ria P re forms of coverage. Po eign are of value. That is the 
e ° ° only basis on which difference in cost 
a and Suggests Extensions in Coverages All this can be called selling, but it can be justified. Insured gets full val- 
» Peoria The buyer wants from the agent the There is a great deal of satisfaction !5 Teally venti apa he continued. Service se * the agent gives him the service 
ral Illi. minimum coverage he can get by with, in providing people with insurance See aoe pga ag a : ciety? fc bn - 
hich the at the lowest possible cost, whether they need, he commented. The insur- P ~ 2 tition d pF No : _ These principles apply to corpora- 
: through a low rate at the start or divi- ance market stantly has had _ agent's competition does not give. Any- tion or personal insurance, he said. 
L., office . th d.E L. Clark, f 7 © marae cons antly as ac to pro one can issue any contract automatic- But in connection with the ersonal 
cthe ay Gee oS the nage om gpiteg “ae Ney Vide new and improved facilities be- ajy, but custom tailoring insurance insurance the agent has t ve hi 
anch of- ee Z pe 2 J. ae rire cause of the growing realization on the into the proper type of contract, prop- services ple Be ‘eitinin ve = dee 
ant vice nom ra de York yor 2 thee part of the public that they need more erly worded, is important to insured. ment store eer ahaa pth nd ere or 
mS awe. of Insurance Agents at “their and more service from insurance com- The agent can justify increased cost readily available. The agent has to be 
is nal convention in New Castle, NH. panies. This has produced results, but which can be designated as the cost of (CONTINUED ON PAGE 20) 
ynager at Of course, this is not what he should 
James J have, Mr. Clark added. In the long run 
as field it is not what will give him the best 
ce 195] results, and, most important, it is not 
harge of what the agent wants him to take. 
yy Ashel The agent’s problem is to find a 
“* pee means of selling him what he needs. 
rman ¢ What he needs mostly is the agent. 
at Chi- That is, he needs the agent if the agent 
a nortll is fully equipped to help him with all 
eal ‘4 of the knowledge the agent should have. 
ane 7 That is a large order, Mr. Clark ad- 
' mitted. Basically, an agent has to know 
—— and understand two things well: All 
oa ae pe insurance forms available, so that he 
” a can talk intelligently on the variations 
pepo cont of each form; and the insurance re- 
‘tian quirements of each type of business 
, tae he meets and each type of personal 
Fors 4 coverage need each individual has. 
re These are not standardized, no matter 
ay: in what category they fall. Every busi- ae : 
ree be ness, every person has variations and . : 
on aa - requires adjustments of those forms to : = 
a meet his needs. So often individual aam™ 
Sin| fier | ~~ 613 YEARS OF SERVICE 
ansferred those requiring them don’t know it. = : 
oe Mr. Clark illustrated by pointing out ee ‘ 
2 ate iN} that the amount of dollar loss sustained ~ oe : 
ranch = as a result of occurrences which would 
He be be covered under a 3-D policy far ex- 
| Chicago} ceeds the amount of loss sustained 
‘incoln in} and covered under a fire policy with a : ieee on — 
extended coverage. Yet, the amount compantes / é 0 } 7231 S CUCM) CUE 
Standard of 3-D written is only a small part of 
apg: the amount sold under fire and EC. 
‘din ; a 
“a4 ~ ry the W087 for this is lack of sell- The Agents of these Companies share with us pride in the fact that five of the 
Many other forms of business and Companies under Crum & Forster management are now in their second century. 
personal insurance lack selling effort: 
Leasehold, replacement value or depre- THE NORTH RIVER INSURANCE CO. ....... Organized 1822 . . . . . 134 Years 
| ciation, profits, business interruption, . 
sei tee tat bolero power at UNITED STATES FIRE INSURANCE CO... ..... Organized 1824. . . . . 132 Years 
anager at | seed little rent pc gg is fag to THE BRITISH AMERICA ASSURANCE CO. . . . . . . Incorporated 1833 . . . . . 123 Years 
4 ouse owners and not enough extra P 
JOOP TEE lene, he said. Obtaieing thle bust. WESTCHESTER FIRE INSURANCE CO... ..... Organized 1837 . . . . . 119 Years 
group as | ness requires knowledge and work. THE WESTERN ASSURANCE COMPANY... . . . . Incorporated 1851... . . 105 Years 
il the lat- | siniehienediamninen 613 Years 
‘ 
os Over a collective period of six centuries, these Companies have survived the trials J 
fs ieee of peace and war, prosperity and depression, inflation and deflation — and have = 
oo The Pioneer Organization profited by the experience. They have kept faith with Agents and Policyholders, bd 
an of the mindful of the trust and confidence reposed in them. They are old in years but - 
vtomobilll young in spirit and they have kept abreast of changing times and conditions, always 
and Ar- adhering to sound underwriting principles. With each passing year, we have an 
» and A g gp Pp P gy 
nd a increasing appreciation of the contribution which our Agents have made to the 
ommittee. - : 
BURCH ARD good name and reputation of the Companies. 7 
INC. . , - 
8, sinh CRUM & FORSTER GROUP 
JAGRAD eS 
: OF MULTIPLE LINE STOCK COMPANIES any iase? 
APPRAISERS 
UNITED STATES FIRE INSURANCE CO... . . . Organized 1824 THE WESTERN ASSURANCE CO., U.S. Branch . . . . Incorporated 1851 
4413 Ravenswood Avenue P 
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Dillon to Denver as 
Assistant Manager 
tor Fireman’s Fund 


William H. Dillon has been named 
assistant manager of the Rocky Moun- 
tain headquarters of Fireman’s Fund at 
Denver. He will assist Manager Rob- 
ert Beale in the production and hand- 
ling of business in Colorado, New 
Mexico and Wyoming. 

Mr. Dillon has been with Fireman’s 
Fund group since 1940, when he started 
as a fire underwriter in San Fran- 


cisco. In 1946, he was transferred to 
Salt Lake City as fire special agent 
for Utah and southern Idaho. He has 
been at San Francisco since 1954 as 
fire agency superintendent. 


U.S.F.&G. on Navy Bonds 


A performance bond of $9,930,000 
and a payment bond of $2.5 million 
have been written by U.S.F.&G. as sole 
surety for Blount Bros. Construction 
Co. of Montgomery, Ala. The bonds 
are in favor of Department of the 
Navy, Bureau of Yards and Docks, U.S. 
Naval Gun Factory, Washington, D.C., 





and the contract is for the construction 
of rotating arm and maneuvering 
basins for the testing of model ships 
and craft at the David W. Taylor 
Model Basin, Carderock, Md. 





Hutchinson Upped in Cal. 

Alan S. Hutchinson has been ap- 
pointed assistant chief in the license 
division of the California department. 
He has been with the department since 
1948, starting as an investigator and 
transferring in 1955 to the license 
division. He has had experience in 
insurance with New York Life and 
Guardian Life of New York. 
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NEW THIEF TRAP: 
INVISIBLE LIGHT? 











Walter Kidd 





Here, at last, is real burglar protection for 
areas which previously were considered 
too spacious to protect effectively — or at 
reasonable cost. Its name—the Kidde 
Photo-Electric Burglar Alarm System. 
Here’s how it works: 

Thesystem (pictured inthesmall photo ) 
consists of a projector and a receiver — 
two cone-shaped units, 1014” long and 
614” in diameter. 

The projector, equipped with a special 
filter, converts the light rays into an in- 
visible beam of “Black” light, then trans- 
mits it to the receiver. Any interruption 
of this beam triggers an alarm instantly! 

The system is tamper-proof. The “beam” 
is “modulated” — alternating at a_ set 
number of cycles per second. Any attempt 
to bypass the system by substituting an- 


e & Company, Inc., 744 Main St., Belleville 9, N. J. 


Walter Kidde & Company of Canada Ltd., Montreal—Toronto 


other light beam disturbs the frequency 
and causes the alarm to sound! Cutting 
off the beam triggers the system. 

Using transistors instead of vacuum 
tubes, the Kidde Photo-Electric system 
eliminates tube replacement problems and 
minimizes service worries. 

With the Kidde system, no expensive, 
special wiring is required. It can be in- 
stalled simply and easily by one man. 

Each “beam” has an effective range of 
up to 900 ft., and through the use of mir- 
rors can be “bent” to an angle of 90°. This 
makes the system ideal for guarding out- 
of-doors areas and large indoor spaces. 

Underwriters’ Laboratory approved, 
the system is moderately priced. For more 
information about Kidde “Invisible Light” 
protection, write Kidde today. 








® Kidde 


Travelers Makes 39 


Staff Promotions in 
Home Office, Field 


Travelers has made 20 promotions 
at the home office, 13 field appoint- 
ments in casualty, fidelity and surety 
and six field appointments in fire and 
marine. 

At the home office Harold F. Laws 
was named administrative assistant in 
the agency secretary’s department and 
J. Philip Johnson was appointed chief 
contract underwriter in the group de- 
partment. 

Apointments as underwriters in the 
casualty underwriting division were 
John J. Daley, Raymond H. Davis, 
Walter J. Murphy, Raymond L. Nich- 
ols, Woodbury G. Stevens, Raymond E. 
Tinti, Howard E. Veillette, Edward L. 
Wilby and Leon J. Zaccaro. Miss Anne 
T. Joyce was promoted to assistant 
underwriter. 

Underwriters named in the fidelity 
and surety division were Arnold A. 
Blackmur, Miss Josephine J. Dunlay, 
Miss Helen E. How and Allan M. Scott. 
Wales B. Henry was appointed an ad- 
ministrative assistant in the indemnity 
underwriting department. Named su- 
pervising engineers in the engineering 
and loss control division were Ralph 
W. Armstrong and Gilbert C. Lewis. 
Robert W. Schneider was appointed 
assistant supervising engineer in that 
division. 

Appointments in casualty, fidelity 
and surety lines included three field 
supervisors, H. Leigh Bush Jr. at 
Louisville, Harry B. Stringer at St. 
Louis, and Arnold G. Leonard at Oma- 
ha, promoted to assistant managers. 
Thomas L. Perry, assistant manager at 
Albany, transferred to Hartford in the 
same capacity. Nine field supervisors 
were appointed, William A. Shrake at 
Kansas City, Robert A. Powell at 
Jacksonville, Earl D. Evans at Des 
Moines, John P. Wolters at Kansas 
City, Robert D. Krouse and Richard E. 
Wilson at Omaha, Clifford A. Davis at 
Atlanta, and Junior D. Louke at 
Charleston. 

Field appointments in fire and ma- 
rine lines were Stanley T. Shaw, as- 
sistant manager at St. Louis, trans- 
ferred to Detroit in the same capacity, 
and five field supervisors Gordon E. 
Clay Jr. at Atlanta, Robert S. Hoff- 
maa at Milwaukee, Reece G. John- 
son Jr. at Jacksonville, John H. Gra- 
ham at Indianapolis, and Frederick W. 
Arndt, unassigned. 

Mr. Laws joined Travelers in 1952 in 
the home office marine department. 
He became assistant marine under- 
writer in 1954. 

Mr. Johnson joined the company in 
1941 as a field service representative 
in the group department at the home 
office, and in 1946 went to Chicago in 
that capacity and later to Milwaukee. 
In 1947, he returned to the home of- 
fice as an assistant underwriter and 
was promoted to contract analyst in 
1951. 





McCarthy Is Director 


of Marine Groups 


G. Doane McCarthy, resident vice- 
president of Fireman’s Fund in New 
York, has been elected a director of 
American Institute of Marine Under- 
writers and Board of (Marine) Under- 
writers of New York. He was elected to 
serve out the unexpired term of Wood- 
ward Melone, who has transferred to 
San Francisco. 





John C. Morrison, assistant vice- 
president of Associated Reciprocal Ex- 
changes, has been named general ad- 
juster. 
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Explosion Liability 
Policy Interpreted 


U.S. court of appeals for the 8th 
circuit upheld Equitable F. & M. and 
turned down an attempt to extend a 
non-standard explosion liability policy 
to cover liability arising out of service 
work on a gas burner in the premises 
of a customer. The case is cited as Wis- 
consin Hydro Electric Co. vs Equitable 
F. & M., 8 CCH (Fire & Casualty) 966. 

Insurance was written under a type- 
written form to cover liability of the 
utility “resulting solely and directly 
from explosion due to the business 
operations of the assured, such being 
the manufacture of gas and electricity, 
including the operation of gas holders, 
subject to limitations or stipulations 
in the following paragraphs, on pre- 
mises located....’”’ There was also an 
exclusion of explosion originating in 
service or street mains or other prop- 
erty owned, leased or controlled by the 
insured away from the described pre- 
mises. A service man was sent to ad- 
just a gas burner on the premises of 
a customer and an explosion occurred. 
The utility settled for $12,500 and sued 
Equitable F. & M. for this sum plus 
attorney’s fees. 

Upholding a lower court verdict, the 
appeals court held that the site of the 
explosion was far removed from the 
premises described in the form and 
that it did not arise out of the manu- 
facture of gas, but out of a service op- 
eration, which was clearly not part of 
the exposure described in the policy. 
The opinion also upheld the lower 
court in admitting evidence that the 
utility could have brought standard 
property damage liability insurance in 
a casualty company, which would have 
covered liability for a loss of this type. 





New Ind. Company 
Files with SEC 


Statesman Ins. Co. of Indianapolis 
has filed with Securities & Exchange 
Commission application for registra- 
tion of 200,000 shares of common stock 
of $2.50 par. Shares would be offered 








Iowa State is the 

oldest organiza- 
tion of its kind in the 
world. Reputable, strong 
and experienced, it offers 
to the white-collar worker 
a modern accident insur- 
ance coverage tempered 
with old fashioned friend- ~ 
liness and consideration... 
and at a cost consistent with 
the most modest budget. 


Gpuve Stats 


TRAVELING MENS 
ASSOCIATION 


Dutton STAHL, Secretary 
DES MOINES, IOWA 

















to agents and employes of Automobile 
Underwriters, attorney-in-fact for 
State Automobile of Des Moines. The 
proposed maximum offering price is 
$7.50 a share. 

Statesman was organized in April 
of this year. Of the proceeds of the 
stock sale, $2.50 par value of each 
share will be credited to the company’s 
capital account and the additional $5 
will be credited to the surplus account. 
State Automobile was formed in 1919 
and in 1954 wrote net premiums of 
$10,114,000. M. J. McKee is chairman 
and T. S. McMurray Jr. is president. 


General Re Appoints 
Hildenbrand Official 


General Re has appointed Walter J. 
Hildenbrand assistant secretary of fire 
and inland marine. 

Prior to joining the company he was 
with Atlantic Mutual and was New 
York fire manager of Employers group. 


McGill Named to Claim Post 
Gordon McGill has been appointed 

Canadian claim manager for North- 

western Mutual Fire, succeeding Miss 





Violet Williams, who has been advised 
by her doctor to take on less strenuous 
responsibilities and will continue as 
claims supervisor for Canada. Mr. 
McGill has been a member of the ad- 
justing staff at Vancouver. 





Fred H. Ludwig, president of Pen- 
nsylvania Lumbermens Mutual, re- 
ceived a commendation from Philadel- 
phia for the company’s accomplish- 
ments and contributions to the growth 
and progress of Philadelphia. James 
C. Tate, president of Philadelphia city 
council made the presentation. 














MUSKEGON... 


where traffic safety 


is everyones 


business! 


@ Not one person died as the result of an 
auto accident in Muskegon, Michigan 
during the entire year of 1955! 


A miracle? Sheer luck? Not on your 
life! It’s a hard-earned achievement 
shared by every man, woman and child 
in Muskegon County. 

Just three years ago Muskegon 
County’s traffic death rate was nothing 
to be proud of. Then, on January 1, 1953, 
the Muskegon County Crusade for 
Safety organization was created. Some 
200 aroused people from youth groups, 
civic organizations, labor unions and 
business clubs volunteered their services. 
Law enforcement officials, schools, the 
newspaper, radio stations and citizens 
from every walk of life joined the fight. 

Traffic safety became everyone’s bus- 
iness! Muskegon County’s traffic deaths 
were cut by more than one-third and 
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today a full-time Traffic Safety Director 
heads the continuing crusade. 
Muskegon is just one example of the 
remarkable results achieved in many 
cities by united community action. We, 
as members of the insurance industry, 
should do everything in our power to 
keep this movement growing throughout 
the nation. By making traffic safety 
everyone’s business—everyone benefits! 
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Insurance problems arising on Butane, Propane and 
Gasoline haulers are easy to get around when you use 
Illinois R. B. Jones facilities. We provide fast service 
and broad markets for both primary and excess 
coverages on these trucks—no matter how many 
tractors and trailers are involved. 

Specialized coverage on these extra-hazardous 
carriers is just part of the vast array of unusual risks 
which we are equipped to underwrite and place for 
any producer. 





















lilinois fh. 8. Jones Ine. 


175 W. Jackson Blvd., Chicago 4, Ill.- WAbash 2-8544 
C. Reid Cloon, President 


1401 Peachtree St. N.E., Atlanta, Ga. * Emerson 2584 
William E. Lersch, Vice-President 





Orders Liquidation 
of Alabama Company 


Aalabama circuit court at Montgom- 
ery has ordered Trans-America of 
Montgomery to stop doing business on 
a complaint by the Alabama depart- 
ment, charging the company with in- 
solvency. 

Commissioner Gwaltney said an au- 
dit of the company showed a deficit 
of $850,000 as of May 31. The court ap- 
pointed as receivers Deputy Commis- 
sioners Armstrong and Pierce and or- 
dered them to liquidate the business 
and to negotiate the sale of company 
property. 

Operating in Alabama and Mississ- 
ippi, the company wrote more than $1 
million in premiums last year. It was 
organized in 1952 for the purpose of 
coverting Trans-Continental Mutual 
into a stock company with $100,000 
capital and $112,500 contributed sur- 
plus. Capital was increased to $105,000 
and surplus by $21,000 in 1954. Com- 
bined loss and expense ratio well over 
100 in all classes of cover except auto 
liability in 1954. 

L. H. Walden, president, said the 
company can be recapitalized and be 
put back on a solvent basis. 





Young to Maine Field 


for Atlantic Mutual 


Atlantic Mutual has _ appointed 
Earle R. Young special agent in Maine 
at Portland. Before joining the com- 
pany this year, he was a local agent in 
southern Maine for eight years. 





Raleigh Assn. of Mutual Insurance 
Agents elected Paul A. Hoover presi- 
dent, DeVan Barbour Jr. vice-presi- 
dent, Charles B. Wason secretary, Vic 
Fisher treasurer, and R. B. Woodson 
a director. 


D. C. Rating Bureau 
Elects Fleischhauer 


District of Columbia Insurance Rat- 
ing Bureau has elected Arthur T. 
Fleischhauer of Fireman’s Fund chair- 
man, Walter Ewald of Great Ameri- 
can vice-chairman and George F. Al- 
lebach chief engineer and deputy bu- 
reau manager. Hartford Fire and Na- 
tional Capital were named to three- 
year terms on the governing commit- 
tee. 





Keehn to Agency Post on 


Coast for Springfield 


Springfield F. & M. group has pro- 
moted William T. Keehn to agency 
superintendent in the Pacific coast 
agency division. He has been with 
Springfield F. & M. since 1955 as 
superintendent of agencies in the cas- 
ualty and bond division at San Fran- 
cisco, and before that for 18 years was 
a casualty underwriter for another 
company. He is a: past president of 
Casualty Insurance Assn. of Washing- 
ton. 





Ex-Conn. Commissioner 
Leaves $160,750 Estate 


W. Ellery Allyn, former Connecti- 
cut commissioner who died April 21, 
left an estate valued at $160,750, ac- 
cording to the New London, Conn., 
probate court. Stocks comprised the 
bulk of the estate. 





Herbert J. Hoeffel. who has been 
with the Rochester, N. Y., agency of 
Egbert F. Ashley Co. 45 years, has been 
president of the firm, and Arthur L. 
Griffith, who has been president, was 
promoted to chairman. Before Mr. 
Griffith joined the agency 37 years ago 
he was an engineer with Hartford 
Steam Boiler. 
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N.Y. Society to 
Initiate Day Classes; 
Term Opens Sept. 25 


Regularly scheduled day classes 
will be offered for the first time at 
the school of insurance of Insurance 
Society of New York this fall. Ex- 
panded enrollment, increased interest 
and enlarged quarters for the school 
are the main reasons for the addition 
of the classes. 

At a press conference, Dean Arthur 
Goerlich, said that many companies in 
the area will use the school as a train- 
ing center for new employes. Most of 
the insurers, he said, are trying to get 
college graduates as trainees and will 
plan the training with half a day at 
the home office school and half a day 
at the school of insurance. 

To prepare for these classes the 
school of insurance is planning to hire 
four full time teachers, two to teach 
property and liability courses and two 
to teach life courses. 

Additional teachers will be drawn 
from the business, from colleges and 
universities nearby and from the night 
courses, Which the school will continue 
as usual. 

In preparation for the new courses, 
anew advisory committee made up of 
personnel and educational directors of 
the biggest insurers in the area has 
been formed. They will make sugges- 
tions for the classes most needed and 
wanted by the insurers. 

In addition to insurance courses, a 
number of courses on communication 
(writing business letters and reports 
and public speaking), sales psychology 
and human relations in business or- 
ganizations are being added to the cur- 
riculum. 

The day course will be divided into 
four quarters beginning Sept. 25. The 
night school will continue on a semes- 
ter basis. A flat fee will be charged 
for each quarter for the day classes 
and the night school will continue to 
charge fees per credit point. 

The school has attracted attention 
from persons in other states for several 


/ years and last year it had an enroll- 


ment of 3,000 for its night classes, in- 
cluding about 20 persons from foreign 
countries. 





Yorkshire Makes Changes 
at Hartford Branch 


John H. Ellen has been named man- 
ager at Hartford for Yorkshire of New 
York and Seaboard F. & M., and J. A. 
Broderick becomes state agent and 
Robert Bordeaux special agent. 





N. H. Mutual Agents 
May Organize Assn. 


A new association may be formed 
by New Hampshire mutual agents be- 
cause of what they term lack of repre- 
sentation in New Hampshire Assn. of 
Insurance Agents. 

Spokesman for the group is Theo- 


dore Parton, a mutual agent of Keene, 
who emphasized he has no quarrel 
with the present association, to which 
he belongs, but, he insists it is tightly 
controlled and doesn’t give proper rep- 
resentation to mutual agents. 

A spokesman for the association said 
nearly every one of its members rep- 
resents mutual as well as stock com- 
panies and therefore mutual agents 
are well represented. 


Set N. C. Deviation 


Hearings for August 


Raleigh, N. C.—Commissioner Gold 
has scheduled public hearings begin- 
ning Aug..6 on the applications by 18 
insurers for annual renewal of rate de- 
viations. Indications are that North 
Carolina Fire Insurance Rating Bur- 
eau will oppose them all. Manager W. 
S. Bizzell of the rating bureau formally 
requested the hearings. 








1954 Results on Cal. 
AR Plan are Given 


Manager T. G. Ashton Jr. of Califor- 
nia assigned risk plan has released 
figures on 1954 operations showing 
combined earned premiums of $4,164,- 
307 and combined incurred bosses of 
$3,247,987 for a loss ratio of 78%. This 
compares with 74.4% in 1953. 

For BI, earned premiums were 
$2,452,017 and incurred losses $2,151,- 
031 for a ratio of 87.7, and for PDL the 
premiums were $1,712,290 and losses 
$1,096,956 for a ratio of 64.1. 


AFIA Names Ross, 
Ridgway to Boards 


American Foreign Insurance Associ- 
ation has elected as a trustee A. L. 
Ross, chairman of United States Fire 
and Westchester Fire, to succeed 
Harold Junker, 
Crum & Forster. 

W. C. Ridgway Jr., new chairman 
of Crum and Forster, has been named 
as a director of AFIA Finance Corp. 
to succeed Mr. Junker. 


58 Attend Mutual School at Purdue 

Fifty-eight people from 15 states at- 
tended the school of mutual insurance 
company management at Purdue uni- 
versity under the sponsorship of Na- 
tional Assn. of Mutual Insurance Com- 
panies and the agriculture economics 
department at Purdue. They are ex- 
pected to attend a similar school each 
year for three years to complete the 
program. The curriculum this year 
included economics of agriculture, 
fundamentals of insurance, sales pro- 
grams, membership relations, and in- 
troduction to mutual insurance com- 
pany management. 











Charlottesville, Va., general agency 
of Cabell & Chalmers has added a third 
partner, Gerry H. Story Jr., former 
vice-president of B. P. Carter Co., 
Richmond, Va., managers. Mr. Story 
was a local agent in Fredericksburg, 
Va., and was with Prudential of Great 
Britain before going to Richmond. Ca- 
bell & Chalmers agency is marking its 
fifth anniversary. 
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will be back-to-school day for agents who enroll 
in Royal-Liverpool’s AGENTS’ SCHOOL. 

Offered twice a year, this seven week course 
provides a thorough basic knowledge of general 
insurance and an opportunity for advanced 
learning. 

Call your Royal-Liverpool Multiple-line 
fieldman for information or write to our 


Education Department. 
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Basically, reinsurance firms are 
much alike in the services they 
render. Perhaps there are two 
major differences. Differences in 
the capability of management 
and in financial capacity. The 
experience of Inter-Ocean 
counselors, and their ability to 
prepare contracts carefully fitted 
to your needs, is a natural 
outgrowth of the stability of 
Inter-Ocean management— 
continuous since the company’s 
operation began in 1920. Our 
financial capacity is a matter of 
record—sufficient for your 


requirements. 


INTER-OCEAN 
REINSURANCE 


Excess of loss 
Pro-rata 
Catastrophe 





Your reinsurance needs get executive attention. 
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Convention Dates 





Aug. 8-10, Alaska Assn. of Insurance Agents, 
annual, Fairbanks. 

Aug. 12-15, West Virginia Assn. of Insurance 
Agents, annual, Greenbrier hotel, White 
Sulphur Springs. 

Aug. 19-24, Blue Goose Golden Anniversary 
Convention, Schroeder hotel, Milwaukee. 
Aug. 20-21, South Dakota Assn. of Insurance 
Agents, annual, Cataract hotel, Sioux Falls. 
Aug. 20-22, International Federation of Com- 
mercial Travelers, annual, The Greenbrier, 

White Sulphur Springs, W. Va. 

Aug. 22-24, Federation of Insurance Counsel, 

annual, Shamrock hotel, Houston. 


Aug. 23-25, Texas Assn. of Mutual Insur- 
ance Agents. annual, Ft. Worth. 
Aug. 26-28, Wyoming Assn. of Insurance 


Agents, annual, Jackson. 

Aug. 30-Sept. 1, Montana Assn. of Insurance 
Agents, annual, Helena. , 

Sept. 5-7, Oregon Assn. of Insurance Agents, 
annual, Multnomah hotel, Portland. 

Sept. 6-7, Minnesota Assn. of Insurance Agents, 
annual, Hotel Duluth, Duluth. 

Sept. 9-10, Vermont Assn. of Insurance Agents, 
annual, Middlebury Inn, Middlebury. 

Sept. 9-11, Washington Assn. of Insurance 
Agents annual, Davenport hotel, Spokane. 
Sept. 9-12, Idaho Assn. of Insurance Agents, 

annual, Sun Valley. 


Sept. 10-11, New Jersey Assn. of Insurance 
Agents, annual, Traymore hotel, Atlantic 
City. 


Sept. 10-12, New Hampshire Assn. of Insur- 
ance Agents, annual, Crawford House Club, 
Crawford Notch. 

Sept. 12-14, Maine Assn. of Insurance Agents, 
annual, Samoset hotel, Rockland. 

cae, Sees. Society of CPCU, annual, Cincin- 


Sept. 12-14, Michigan Assn. of Insurance 
con’. annual, Pantlind hotel, Grand 
apids. 


Sept. 16-18, Insurance Federation of North Da- 
kota, annual, Bismarck. 

Sept. 17-18, Minnesota: Assn. of Mutual Agents, 
annual, Leamington hotel, Minneapolis. 

Sept. 17-19, International Claim Assn., annual, 
Hotel Chamberlain, Old Point Comfort, Ft. 
Monroe, Va. 

Sept. 17-20, National Assn. of Insurance 
Agents, annual, Waldorf-Astoria, New York. 

Sept. 18-21, Mutual Loss Managers’ Confer- 
ence, Hotel Statler, New York. 

Sept. 24-25, Utah Assn. of Insurance Agents, 
annual, Salt Lake city. 

Oct. 7-9, Pennsylvania Assn. of Insurance 
Agents, annual, Bedford Springs hotel, Bed- 
ford Springs. 

Oct. 7-10, National Assn. of Casualty & Surety 
Agents, annual, White Sulphur Springs, 
W. Va. 

Oct. 7-10, National Assn. of Casualty & Surety 
Executives, annual, The Greenbrier, White 
Sulphur Springs. 

Oct. 11-12, Nebraska Assn. of Insurance 
Agents, annual, Hotel Cornhusker, Lincoln. 

Oct. 14-16, Missouri Assn. of Insurance Agents, 
annual, Hotel Statler, St. Louis. 


Oct 14-17, Federation of Mutual Fire Ins. 
Companies, annual, Sheraton-Gibson hotel, 
Cincinnati. 


Oct. 14-17, National Assn. of Mutual Insurance 


Companies, annual, Sheraton-Gibson hotel, 
Cincinnati. 
Oct. 15-17, California Assn. of Insurance 


Agents, annual, Sheraton-Palace hotel, San 
Francisco. 

Oct. 15-17, Ohio Assn. of Insurance Agents, 
annual, Cleveland. 

Oct. 16, North Dakota Assn. of Insurance 
Agents, annual, Eagles Club, Bismark. 

Oct. 16-17, Masschusetts Assn. of Insurance 
oe. annual, Sheraton Plaza hotel, Bos- 
on. 

Oct. 17-19, Insurance Accountants Assn,, an- 
nual, Hartford. 

Oct. 19-20, South Carolina Assn. of Insurance 
Agents, annual, Ocean Forest hotel, Myrtle 
Beach. 

Oct. 21-23, Insurors of Tennessee, annual, Noel 
hotel, Nashville. 

Oct. 21-23, Maryland Assn. of Insurance Agents 
annual, Lord Baltimore hotel, Baltimore. 

Oct. 22-23, Arizona Assn. of Insurance Agents, 
annual. 

Oct. 22-24, National Assn. of Mutual Insur- 
ance Agents, annual, Shoreham hotel, Wash- 
ington, D. C. 

Oct. 22-24, Wisconsin Assn. of Insurance Agents 
annual, Schroeder hotel, Milwaukee. 

Oct. - Western Underwriters Assn., an- 
nual. 

Oct. 25, American Institute of Marine Under- 
writers, annual, New York. 

Oct. 28-30, Kansas Assn. of Insurance Agents, 
annual, Broadview hotel, Wichita. 

Oct. 28-30, Illinois Assn. of Insurance Agents, 
annual, Springfield. 

Nov. 7-9, Michigan Assn. of Mutual Insurance 
Agents, annual, Pantlind hotel, Grand Rapids. 

Nov. 8-9, Illinois Assn. Mutual Insurance 
Agents, annual, Kaskaskia hotel, La Salle. 

Nov. 11-13, Kentucky Assn. of Insurance 
Agents, annual, Kentucky hotel, Louisville. 

Nov. 16-17, Kansas Assn. of Mutual Insurance 
Agents, annual Jayhawk‘ hotel, Topeka. 

Nov. 26, National Assn. of Mutual Casualty 
Companies, annual, Edgewater Beach hotel, 
Chicago. 

Nov. 26-28, American Mutual Alliance, annual, 
Edgewater Beach hotel, Chicago. 

Dec. 3-7, National Assn. of Insurance Commis- 
sioners, semi-annual, di Lido hotels, Miami 
Beach. 
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We're proud to be recognized 
as an old line company now in 
our second century of service to, 
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surance running to a total of approxi- 
mately $500 million. Because of the 
variety and nature of its operations, 
as well as the concentration of values, 
it presents some interesting insurance 
problems. 

The authority has just completed 
driving an additional tunnel under the 
Hudson river to increase the annual 
capacity of the Lincoln tunnel by 50%. 
Securing coverage on the third tunnel 
illustrates the kind of insurance prob- 
lems the authority faces from time to 
time, particularly in testing the capac- 
ity of the insurance market. As William 
D. McGuinness, insurance manager, 
points out, this is a major addition and 
adds $37.5 million to the physical dam- 
age values which the authority insures 
under a blanket form of cover. It 
brings its bridge and tunnel physical 
damage account up to $260 million. 
This is written with a 2% deductible, 
the remainder of the $500 million 
being regular full cover fire. 

The builders’ risk insurance on the 
third tube of the Lincoln tunnel has 
been placed with the same companies 
that carry the present bridges and 
tunnels line for the authority. When 
the tunnel opens for traffic next spring, 
the policies will be endorsed, and the 
same companies will continue to par- 
ticipate in the same percentage on the 
completed tunnel. No additional U&O, 
beyond the considerable amount al- 
ready being carried, is contemplated 
for the second tunnel, inasmuch as the 
new structure will ease traffic condi- 
tions but will not, in itself, create new 
fees. 

The value of the tunnel, as with 
other tunnels, is the cost of the bore. 
Each 32-inch segment is a separate 
structural unit, and 17 segments make 
a ring. There are more than 2,300 rings 
in the new tunnel. Because of this 
proved nature of construction, under- 
writers have not been adverse to pro- 
viding cover, though the amounts in- 
volved in a concentrated area have 
meant considerable negotiation and 
utilization of the world market. The 
cover is all-risk, except war, atomic 
explosion, gradual deterioration, in- 
herent defects and neglect at time of 
loss or damage to protect property. 

Workmen’s compensation on the con- 
Struction of the third tube presented 
the authority with one of its biggest in- 
surance problems. Negotiations for the 
cover went on for several months be- 
fore a firm conclusion as to a plan of 
insurance was achieved. The WC for 
the New York side is insured retro- 
spectively and is self-insured in New 
Jersey by each contractor with an in- 
demnification agreement provided by 


volved in the project. The WC loss 
ratio on the new tunnel is currently 
running 28%. 

Public liability coverage on Port 
Authority facilities is written, with 
minor exceptions, as an over-all pro- 
tection. The authority retains for its 
own account the first $100,000 of any 
loss. It insures its liability above that 
figure for something in excess of $10 
million in the U.S. and English mar- 
kets. The $100,000 retention applies to 
WC as well as to public liability. 

All bodily injury and property dam- 
age liability comes under the general 
plan, and the limit is a single one for 
BI and PDL. The authority operates a 
fleet of more than 300 motor vehicles 
which come under the general BI and 
PDL insurance umbrella. The vehicles 
are insured as to physical damage only 
when there is a concentration of values 
in one warehouse or staging area. 

If the authority accumulates $1 mil- 
lion of $100,000 losses in a year, losses 
then go into insurance. The liability 
policy provides automatic coverage for 
unknown exposures and includes the 
following liabilities: OL&T, products, 
contingent products, wharfingers lia- 
bility, hanger keeper’s liability, airport 
operator’s liability, owner’s protective, 
warehouseman’s, aircraft, contractural, 
automobile, aircraft nonownership, 
baggage handler’s liability, ship char- 
ter’s liability, garage keeper’s liability, 


per lighter and a $6 million limit per 
loss. Unlike the other coverages, this 
is insured from the first dollar. 

Under a program initiated by the 
authority several years ago, the non- 
insured liability has been put under 
a formal self insurance program. Thus 
the first $100,000 of any loss is charged 
to each facility as an expense. This 
charge is figured each year on the 
market cost of what the coverage 
would be if purchased from the first 
dollar up and is set up in the balance 
sheet. 

The Port Authority carries a fidelity 
blanket bond providing $1 million of 
coverage on employe dishonesty, $200,- 
000 on loss of money and securities on 
the premises with $50,000 outside pro- 
tection and $500,000 forgery, all from 
the first dollar, to safeguard its more 
than $75 million annual revenue. 

The authority also purchases a con- 
siderable amount of miscellaneous in- 
surance, such as miscellaneous bonds, 
P&I, hull and helicopter liability. 

The Port Authority was organized 
in 1921 as the public agency of the 
states of New York and New Jersey 
with authority to purchase, construct, 
lease, operate, etc., terminal and trans- 
portation facilities within the port dis- 
trict of New York and New Jersey. 
The growth of its operations since has 

(CONTINUED ON PAGE 17) 


classes in California schools in the past 
school year, according to California 
Insurance Speakers Bureau. The bu- 
reau is sponsored by California Assn. 
of Insurance- Agents and Assn. of Cas- 
ualty & Surety Companies and has 
been operating just one year. The 
speakers, mostly independent insur- 
ance agents, talked to more than 10,000 
students in all parts of the state. 

Teachers who have called upon the 
bureau for a simplified, non-commer- 
cial explanation of the auto policy 
have been enthusiastic, and one teach- 
er wrote: 

“Your speakers give a very under- 
standable straightforward and unbais- 
ed presentation of a subject which is 
important to us all, particularly these 
new drivers who will be buying in- 
surance for the first time.” 





Employers’ Pioneer 
Is 30 Years Old 


Employers group’s official field pub- 
lication, Pioneer, marked 30 years of 
publication in June. A specia! anniver- 
sary article pointed out that the maga- 
zine has recorded some revolutionary 
innovations in insurance. Two major 
advances stand out. the article states, 
the development of package policies 
and the emergency of the local agent 
as an insurance counselor rather than 
a salesman. Betty McDonald is editor 
of the publication. 
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Aerial photo shows some of the existing 26 piers on East river (above and to left of Brooklyn bridge) which Port of 
New York Authority has purchased for a seven-year $85 mod ernizaation program. Piers will be torn down and replaced 
with 11 larger and more spacious units to give area one-third more docking and storage space. Warehouses to rear of 
piers will be rebuilt. To right is New York’s financial and insurance district skyline. 














HeNATIONAL UNDERWRITEh 








July 12, 1956 





aden to one 
Permits to Insurer 


Service Representatives 
The Kentucky department has sent 
to insurers applications tor permits for 


service representatives. In an accom- 
panying letter, Commissioner Thur- 
man says the department tries to 
maintain an accurate list of service 
representatives and protect the com- 


panies from the possibility of misrep- 
resentation by non-authorized persons. 
The permit will identify the valid rep- 
resentatives of the insurers and will be 


issued to “individuals employed on a 
salary by an insurer or general agent 
and who work with and assist agents in 
soliciting, negotiating, and effectuating 
insurance in such insurer or in in- 
surers represented by the general 
agent.” There is a fee of $5 for three 
years to cover the cost of forms and 
handling. The permit will not apply to 
agents, but salaried representatives of 
life, disability or title companies are 
considered service representatives. 





Thomas M. McElveen Co., adjusters 
of Miami, have opened a branch office 
at Daytona Beach. 








They now have a “moving 
picture’”’ of their fixed assets 


*‘Your continuous service has preserved our investment in the 
initial American Appraisal report,” 
“We now have a ‘moving picture’ of our changing property 


values.” 


Buildings and equipment undergo constant physical change. 
Values fluctuate even when there is no physical change. Con- 
tinuous American Appraisal Service records all changes as they 
occur, through periodic reports and on-the-spot examinations 

. revises values and accrued depreciation periodically. It will 
give your client a practical basis for a sound insurance program, 
providing current figures for insurance coverage and proof of 


loss. 


One of our representatives will gladly show you how this 
service will help you provide your clients with better insurance 


protection. 
Send for our booklet 


"Continuous American Appraisal Service.” ® 


It's yours for the asking. 


Home Office: Milwaukee 


Atlanta Kansas City , 
Baltimore Los Angeles 
Boston New Orleans 
Buffalo New York 
Chicago Philadelphia 
Cincinnati Pittsburgh 
Cieveland St. Louis 
Dallas San Francisco 
Detroit Washington 
affiliated: 


Canadian Appraisal Company, Ltd, 
‘Montreal and Toronto 





The Leader in Property Valuation 


The 
AMERICAN 
APPRAISAL 


Since 1896 ... Largest... Most Widely Used 


writes an eastern client. 
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Texas Agents to Continue 
Backing Graded Premium 


Plan for Dwellings 


Texas Assn. of Insurance Agents has 
voted to continue its support of the 
graduated premium rating plan for 
dwellings instead of a substitute plan 
presented to a special meeting of the 
agents at Dallas by Texas Insurance 
Advisory Assn. 

Gordon Yeargan, president of Trin- 
ity Universal and chairman of the gov- 
ering committee of the advisory asso- 
ciation, and A. R. Buchel, vice-presi- 
dent of Gulf, explained the alternate 
plan. 


Pratt Is President 
of Del. Agents’ Assn. 


Delaware Assn. of Insurance Agents 
at its annual meeting in Wilmington 
elected Reynolds Pratt of Smyrna 
president. Vice-presidents named are 
William L. Dawes of Wilmington for 
New Castle county, Francis B. Gebhart 
of Smyrna for Kent county and James 
E. Goslee Jr. of Georgetown for Sus- 
sex county. Other officers are James 
B. Hobbs of Wilmington, secretary, and 
Robert F. Clement of Wilmington, re- 
tiring president, state national director. 

Fred Smithwick Jr., executive sec- 
retary of Committee to Eliminate Co- 
ercion in Insurance, was guest speaker. 








N. J. Casualty Group 
Elects R. W. Clarke 


Casualty Underwriters Assn. of New 
Jersey has elected Raymond W. Clarke 
of Ameircan Auto president, W. Earl 
Pinholster of Royal-Liverpool vice- 
president, Paul S. Parris of Fidelity & 
Deposit treasurer, John T. Kelly Jr. of 
Ohio Casualty secretary, and George 
A. Paul of Fireman’s Fund group, 
Thomas T. Debold of Glens Falls and 
Samuel H. Reiter of American exec- 
utive committeemen. 





Halberg Joins Gemerchak 


Carl W. Halbert has joined Thomas 
D. Gemerchak, independent adjuster 
of Cleveland, in charge of the casualty 
and marine departments. He has been 
with Western Adjustment for 19 years 


in the inland marine and casualty de- 
partment, for the last five years in 
charge of casualty at Cleveland. 





American Surety Opens 


Peoria Claims Office 


American Surety has opened a 
claims office in First National Bank 
building, Peoria, Ill., with Howard H. 
Braverman in charge. The office will 
serve agents in central Illinois. 

Mr. Braverman joined the company 
in 1953 as a claims representative in 
Brooklyn and New York. He has been 
in the home office since 1954. 





Urges State Action 


Committee to Eliminate Coercion in 
Insurance, in a letter to state insur- 
ance commissioners, has urged reeval- 
uation of the state laws which control 
tie-in sales of insurance with loans. 

The letter suggested the states enact 
and strenghthen anti-coercion laws, 
This would keep the problem at the 
state level. 





Kankakee Outing Sept. 5 


Kankakee County, Ill, Assn. of In- 
surance Agents will hold its annual 
field day Sept. 5 at Kankakee Valley 
Golf Club. The affair will include golf, 
cards, horseshoes, a reception and a 
dinner. 





Elect Young at Abilene 


Abilene, Tex., Fire & Casualty In- 
surance Exchange has elected R. L. 
Young Jr. president, J. Grant Jones, 
lst vice-president, Clarence Collins 
2nd vice-president and Robert H. Vee- 
gan secretary-treasurer. 





The Woonsocket, R. I., agency of 
R. P. Smith & Son marked its 100th 
anniversary with more than 70 guests 
at a dinner in Woonsocket. Among 
those attending were John F. Kirby of 
Woonsocket, president of Rhode Island 
Assn. of Insurance Agents, and Walter 
L. Doran, president of the Woonsock- 
et association, in additon to Austin H. 
Cook, president, and David L. Tuttle, 
secretary of the Smith agency. 

Insurance Women of San Angelo, Tex. at 


the June meeting heard a panel discussion of 
club membership and obligations. 
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Port of New York Authority Insurance Values Soar 


(CONTINUED FROM PAGE 15) 





been phenomenal. Within a few years 
the number of employes has increased 
from 1,700 to 4,000. It operates facili- 
ties of enormous activity and property 
value. It is regarded as one of the well 
managed and largest businesses of the 
New York metropolitan area. 

The authority operates La Guardia, 
New York International (Idlewild), 
Newark and Teterboro airports. The 
first two it leases from the city of 








MISSISSIPPI'S 


Iron Monster of the 
YAZ00 


In 1862, a revolutionary fighting 
craft, the ironclad, shallow-draft 
“Arkansas”, steamed down the Yazoo 
River. All guns blazing, this Con- 
federate ‘‘monster” bored through two 
Union fleets! Engine failure was its 
undoing, but not until commander 
Isaac Brown's gallant forays had elec- 








trified both North and South. 

Revolutionary, too, is modern pow- 
er farming that has emancipated man 
and mule in the Yazoo’s fabulously 
rich Delta. And prophetic, in the light 
of post-war solidarity, was early choice 
of the American eagle as the emblem 
for Mississippi's Great Seal. 


A “Great Seal” of the insurance business 
IS PACIFIC NATIONAL’S, below, 
token of strength, security and service 
to Agent, Broker and Assured. 


we 


PACIFIC 
NATIONAL 
FIRE INSURANCE 
COMPANY 








New York, the third from Newark and 
the fourth it owns. 

It operates Port Newark, a seaport 
leased from the city of Newark and 
the Hoboken-Port Authority piers, 


which were leased from the city of | 
Hoboken and the U.S. Maritime Com- | 


mission. It has two of the largest 
truck terminals in the U.S., one locat- 
ed at Newark, and the other in lower 
Manhattan, New York. The trans-Hud- 
son river traffic complex, consisting 
of the Lincoln and Holland tunnels 
and the George Washington bridge are, 
of course, well known. In the complex 
should also be included the Goethels, 
Outerbridge and Bayonne bridges, the 
three New Jersey-Staten Island links. 
There are two adjunctive tunnel oper- 
ations, the 179th street tunnel which 
connects traffic from the east side of 
Manhattan island to George Washing- 
ton bridge, and the 178th street tunnel 
which funnels traffic from the bridge 
to the east side. 

Last year the authority purchased 
26 piers on two miles of Brooklyn’s 
choice waterfront from New York Dock 
Co. for a seven-year $85 million ex- 
pansion and renovation program. Plans 
call for replacing the existing piers 
with 11 modern and much larger units 
to provide 25 ship berths each with 
20 foot aprons and 90,000 square feet 
of shedded space. The 50 acre upland 


area, now crowded with obsolete ware- | 


houses, will be cleared to provide 250,- 
000 square feet of efficient, single 
story warehouse space and additional 
loading areas to accommodate 3,000 
trucks a day. 


In addition, a joint proposal by the 
authority and the Triborough Bridge & 
Tunnel Authority has been made for 
$400 million worth of bridge and ar- 
terial construction and expansion over 
the next four years. The program in- 
cludes a $220 million 12-lane, double 
deck suspension bridge between Staten 
Island and Brooklyn at the Narrows 
in New York bay, an $82 million six- 
lane lower deck addition to the George 
Washington bridge and a $93 million 
six-lane single deck suspension bridge 
from Cynders Point in Queens to Fort 
Schuyler in the Bronx. Under the pro- 
posal the Port Authority would build 
the George Washington expansion and 
the Triboro Authority would construct 
the Queens-Bronx bridge. The Port 
Authority would finance and build 
the Narrows bridge but would lease 
it to the Triboro Authority until 1969 
when that agency would purchase it 
from the bi-state organization. 

Beyond this the authority operates 
trade development offices in down- 
town Manhattan, Cleveland, Washing- 
ton, D.C., Chicago and Rio de Janeiro 
to “sell the port of New York” to shop- 
pers and manufacturers. 

Mr. McGuinness, though still a com- 
paratively young man, has had sub- 
stantial insurance experience. He 
entered the business with General Ac- 
cident in 1938, was with American 
Automobile for a time and then with 
Loyalty group. On his return from 
service in 1946, he went with Flint- 
kote as assistant insurance manager, 
and in 1951 went with the Port Au- 
thority in the same capacity. He has 
been manager for the past four years. 





May, Potter & Murphy, a local agency, has 
been established in Hartford by Edwin H. 
May Jr., a former partner in R. C. Knox & 
Co. agency there; Hobart L. Potter Jr. who 
has been with J. Watson Beach, Inc., insur- 
ance analysts, and Edwin F. Murphy, who has 





been with Travelers as assistant manager of | 


the casualty, fidelity and surety department. 


Co 


offers 

you a 

“1 market 
for 
retrospective 
rating 

and 
hard-to-place 
auto lines 


a 





Ti Check these retrospective rating advantages 


Compensation and liability plans tailor-made to serve individual 
risks, with extreme flexibility in sales, underwriting and service 
facilities . . . automobile fleet, compensation, public liability 
written individually or on a consolidated plan of coverages... 
risks not otherwise qualified often eligible for rating on a 3-year 
accumulative basis or by inclusion of physical damage and cargo 
on a gross receipts or mileage basis . . . so-called “problem” lines 
eligible for rating ... fast quotes, often by telephone, where de- 
tails are furnished .. . effective, available engineering service... 
plus experienced personal assistance by specialists available to you at 
any time. 


@ Sell the so-called “problem lines” 


If you’ve had to pass up profits in trucking and bus lines, find out 
what Continental has to offer. Continental is a leading under- 
writer of long haul trucking lines, LPG risks, furniture movers, 
drive-ur-self, bus lines and other hard-to-place coverages. Rates 
are competitive, and where written on a retrospective basis, 
Continental’s own rating formulas accurately measure the indi- 
vidual risk ... plus other sales and service facilities not commonly 


enjoyed by all producers. 


NOW...TODAY... find out how Continental can help you 
profit from large premium lines not heretofore available to you. 
For complete details write Department 318 


Continental 
CASUALTY COMPANY 


310 S. MICHIGAN AVE. « CHICAGO 44, ILL. 
ASSOCIATED COMPANIES: 


Continental Assurance Co. + Transportation Insurance Co. 


‘America’s Department Store of Insurance” 
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for More 


for Protection 





for Better 








NEWEST of the multi-peril insurance forms, 
the Mercantile Block Policy insures merchandise 
stock, furniture and fixtures for retailers, wholesalers and 
distributors. MBP replaces, in ONE convenient policy, 
insurance coverages which usually require six 


or more separate policies. (1. Fire and Extended 







Coverage; 2. Merchandise Theft or 
Burglary; 3. Merchandise in Transit; 
4. Sprinkler Leakage; 5. Water 


Damage; 6. Salesmen’s Samples) 


Advertising circulars, blotters and return mail 
cards are available on request for agents in 
states where the writing of the MBP is per- 
mitted. Please write to: 


Limetican Ceswveliy 


co 2.08 PF A RD 
READING ° ae ee ee a oe ee 


All forms of Casualty, Surety, Fire, Marine and Accident & Sickness Insurance. 

















einsurance 
Casualty, Fire, Marine, Miscellaneous 
* 


Pro-Rata—Quota Share—Excess Loss 
Treaty and Facultative 
© 
Excess Covers Including 


Steam Boiler, Fleet, Motor Cargo, Aggregate, 
Liability, Workmen's Compensation 


* 
DOMESTIC AND FOREIGN MARKETS 


EXCESS UNDERWRITERS, INC. 


Howard E. Mankin, Executive Vice-President 
175 W. Jackson Boulevard, Chicago, III. 











North British Names 


Hahn Assistant U. S. 


Marine Manager 

North British group has appointed 
Robert W. Hahn assistant U.S. marine 
manager of North British and Ocean 
Marine and assistant marine manager 
of Pennsylvania Fire, Mercantile, 
Commonwealth and Homeland. 

He started with Talbot, Bird & Co. 
in its marine department and joined 
North British group in 1952. He is a 
charter member of American Marine 
Insurance Forum. 


Paul Thomas to Join 
Kemper Group Aug. 1 


Paul I. Thomas, a specialist in large 
fire and business interruption losses, 
will join the Kemper companies as 
general adjuster Aug. 1 He joins the 
Kemper group from Associated Recip- 
rocal Exchanges, where since 1947 he 
has been vice-president and general 
adjuster in charge of losses. He form- 
erly was vice-president of Prentiss B. 
Reed, Inc., adjusting firm. 





14 More Companies 
Sign Litigation Pact 


Fourteen more casulaty companies 
have joined the nationwide inter-com- 
pany arbitration agreement sponsored 
by Assn. of Casualty & Surety Com- 
panies and National Assn. of Mutual 
Casualty Companies. There are now 
258 companies which have agreed to 
forego litigation and to arbitrate all 
auto subrogation claims of less than 
$1,500. 

The new companies are American 
Fidelity, Central Mutual, Eagle Star, 
Estate, Granite State Fire, Lake Shore 
Underwriters, Nationwide Mutual 
Fire, Nationwide Mutual, New Hamp- 
shire Fire, Service Casualty and Serv- 
ice Fire of New York, Service Under- 
writers Lloyds of Texas, Standard 
Marine and Standard National. 





Boston Appoints Four 


Boston and Old Colony have ap- 
pointed John F. Mackey marine under- 
writer of the newly created multiple 
line region with headquarters at Lan- 
sing, Mich. He has been marine under- 
writer at San Francisco. He will su- 
pervise the underwriting of all inland 
and ocean marine, homeowners, com- 
prehensive dwelling and mercantile 
block business in Illinois, Indiana and 
Michigan except Cook, DuPage, Lake 
and Will counties in Illinois. 


Edward R. Rossi has been named 
special agent in the Cook county de- 
partment which includes Cook, Du- 
Page, Lake and Will counties in Illi- 
nois. 

C. Don McCormack was named man- 
ager of St. Louis county with head- 
quarters in the Cotton Belt building 
in St. Louis. He entered insurance with 
Missouri Inspection Bureau in 1941 
and recently has been special agent of 
America Fore group in eastern Mis- 
sonri. 

William A. Gaston has been named 
engineer, auditor and svevial agent at 
Columbus, O. He previously has been 
an engineer with General Motors. 





Buettner loins Hoidinaer-Hayes 

M. B. Buettner has been appointed 
production manager of MHaidinger- 
Hayes of Los Angeles. Mr. Buettner 
has heen in the business for 10 years, 
starting in 1946 with Northwest Cas- 
ualtv. In 1947 he went with Indemnity 
of North America, and since 1954 he 
has been assistant manager for Indem- 
nity of N. A. at Los Angeles. 





The White Plains, N. Y., local agen- 
cies of Robert I. Williams and David 
A. Bell have merged with North & 
Sloman general agency. 


—— 


YOUR CLIENT 


has confidence in 
YOUR counsel! 


e You'll safeguard his 
interests — and yours 

— when you point out the 
need for a factual 
appraisal as a sound 

basis for determining 


his insurance protection. 


THE 


LLOYD-THOMAS 
ca 


4411 Ravenswood Avenue, Chicago 40, Ill 


t 


First for Factual appraisals 
since 1910 


OFFICES — COAST TO COAST 











WHERE TO PLACE 
YOUR BUSINESS 


A guide or directory of responsible and 

adequately equipped local agents. These 

offices have nation-wide facilities for han- 
dling your out-of-state business. 











ILLINOIS 


CRITCHELL-MILLER 
INSURANCE AGENCY 


Established 1868 
Insurance Exchange Building 








CHICAGO 








FRED. S. JAMES & Co. 


Since INSURANCE 1858 
One North La Salle Street 
CHIcaco 
FI 6-3000 


Offices Coast to Coast 








Moore, Case, Lyman & Hubbard 


General Agents 
175 W. JACKSON BLVD. 
CHICAGO 
WAbash 2-0400 








Rollins Burdick Hunter Co. 
231 S. LaSalle St. 
Chicago 


Telephone ANdover 3-5000 
New York Seattle 








WISCONSIN 





Chris Schroeder & Son, Inc. 


210 E. Michigan St., MILWAUKEE 
Engineering Services—AU Lines 





The largest insurance agency in the 
State of Wisconsin 
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Aetna Casualty Elects 
Rhine Secretary 


Aetna Casualty has elected George 
E. Rhine secretary of the casualty un- 
derwriting department. He joined the 
company as an engineer in the com- 
pany’s government service bureau in 
Washington, D.C. He became a special 
agent and later was superintendent of 
agents in Washington, D. C. He was 
manager at Reading, Pa., for four 
years before going to the home office 
last year as assistant secretary in the 
field underwriting personnel and pro- 
cedures department. 





National Council 


Advances Martorana 


National Council on Compensation 
Insurance has promoted J. F. Martor- 
ana from assistant manager of its in- 
terstate rating bureau to statistician 
in charge of the tabulating and elec- 
tronic departments. He joined the 
council in 1946 in the actuarial depart- 





Kuehn Named Executive 
of American Fidelity 


Charles E. Kuehn has been elected 
assistant secretary of American Fidel- 
ity, a member of New Hampshire 
group. He is also assistant secretary of 
New Hampshire Fire and Granite State 
Fire, other members of the group. 





Dillon to Bayly, Martin & Fay 

John Dillon, who has been head of 
the Los Angeles brokerage firm of 
Dillon & Co., has joined Bayly, Mar- 
tin & Fay brokerage firm of Los An- 
geles as vice-president. Dillon & Co. 
ry! consolidated with Bayly, Martin 
& Fay. 


Pa. Fire Doubles 
Capital Account 


Pennsylvania Fire has increased its 
capital stock from $1 million, consist- 
ing of 10,000 shares of $100 par value, 
to $2 million, consisting of 20,000 
shares of $100 par value. The company 
in effecting the increase transferred 
$1 million from surplus to capital and 
declared a 100% stock dividend. 

The company is a member of North 
British group and, except for direc- 
tor’s shares, its stock is owned by 
North British. 


Bill Would Extend 
War Risk WC Benefits 


WASHINGTON—The Senate com- 
mittee on labor and public welfare has 
favorably reported out the bill which 
would extend war risk hazard and 
detention benefits until July 1, 1957. 
The law provides workmen’s compen- 
sation benefits to federal civilian em- 
ployes who suffer injury or death 
during a period of detention by an 
enemy force. It also provides com- 
pensation payments to dependents of 
employes captured by enemy forces. 


Wild Named | Engineer 


New Hampshire group has appointed 
Chris Wild safety engineer at Upper 
Darby, Pa. Before joining the group he 
was with Pennsylvania Rating Bureau 
and was a safety engineering instructor 
at University of Pennsylvania. 


$61,000 PHD Refunds in Okla. 
Commissioner Hunt of Oklahoma 
has released figures showing that in- 
sured have received nearly $61,000 in 
premium refunds from companies 
that misclassified them on their auto- 
mobile physical damage policies. 
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OFICINAS de ULTRAMAR, S. A. 
La Metropolitana Bldg., Havana Cuba 





INTERNATIONAL INSURANCE 
and REINSURANCE 





UNDERW RITING MANAGERS 
for the 
LATIN AMERICAN POOL 


Trustee for U.S.A. and Canada Trust Fund: 
The MARINE MIDLAND TRUST COMPANY of NEW YORK 











ULTRAMAR INTER-AMERICA CORP. 





~~~ 


INTERNATIONAL INSURANCE 
and REINSURANCE 











60 Wall Street 
New York 5, N. Y. 


LATIN AMERICAN SPECIALISTS 


Telephone: WHitehall 3-9690 1-2 





Cable Address: ULTRAMAR 








YOU ARE THE STAR 








This ad of The Home Insurance Company is aimed at getting an 
| audience for you — the best businessman in your town. 


You get a group together — or even a single prospect. Your Home 
fieldman will help you to turn talk into premiums! 


This advertisement appears in color in: 


Business Week—July 7 + Newsweek—July 16 » Time—July 16 + U. S. News & World Report— 
July 27 + Nation’s Business—August + Town Journal—August » American Home—August 
Better Homes & Gardens—August 
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4 Milk and Honey” 






As an agency-minded company we know all the 
work that goes into making a sale. When the going 
gets tough agents appreciate help . . . and the 
Worcester Mutual is always there to give it. 


Worcester Mutual 


FIRE INSURANCE COMPANY 
Home Office: 49 Elm Street Worcester, Massachusetts 
*% Weare looking for agents in: 


Colorado New Jersey 

Connecticut New Mexico 

Delaware New York 

Florida North Carolina 

Indiana North Dakota 

lowa ie 

Louisiana ahoma c 

Maine 4 a ge Worcester 
Marylan hode Islan y 
Massachusetts South Carolina Mutual 
Michigan South Dakota SEE 
Minnesota Texas ( 
Mississippi Vermont _— ompany 
Nebraska Virginia 


New Hampshire Washington, D.C. 





Established 1823 


Massachusetts’ Oldest Fire Insurance Company 
















E.L. Clark Evaluates Agents’ Services 


((CONTINUED FROM PAGE 9) 





in a location to which the average buy- 
er or purchaser of personal insurance 
has ready access. 

Mr. Clark suggested that in each 
small community there is usually a 
branch ‘of the agents’ association. Why 
shouldn’t the members of this group 
each put up a small portion of the in- 
vestment and open “insurance stores” 
readily accessible in shopping areas? 
Business that comes in over the count- 
er could be handled by that office and 
distributed pro rata among the agents 
and insurers they represent. They 
could arrange schedules of staffing so 
there would always be someone on the 
premises to give those who come in the 
kind of service only good agents can 
offer. This would answer the problem 
of making agents’ services available 
and would soon answer the question 
of whether such an operation would 
pay for itself. 

One thing is certain—if the agents 
do not make such a move, they will 
soon be faced with the branch office 
problem, which, once it starts, will be 
very difficult to head off, he declared. 
The project also meets current compe- 
tition. 


Among agent services he empha- 
sized appraisal of conditions surround- 
ing the risk, custom tailoring of con- 
tracts, and assistance when a loss or 
a claim occurs. There -is nothing so 
pitiful as insured when a loss occurs, 
standing with an insurance contract 
and not knowing what to do next. 
Without competent help he seldom 
knows whom to call, what to do, how 
to obtain what he is entitled to, and 
what his rights are. He needs counsel. 
When he deals directly with an insur- 
ance company, he often gets a great 
deal of double talk and is more con- 
fused. If he does not hire help when 
he buys the insurance, he is going to 
live to regret it when the claim comes. 
The agent’s business life depends on 
telling this story successfully, he de- 
clared. 

The need of someone to represent 
insured in the insurance transaction 
was emphasized recently in a court 
decision by a judge. In the case of 
Lynd vs Heffernam, 146 N.Y.S. 2d, 
113, the judge said: “The selection of 
an insurance company is of great im- 
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E Albuquerque Denver 
= ; . LONG HAUL Atlanta Los Angeles 
3 Dallas Oklahoma City 


Our automatic treaties. combine, on a 
quota share basis, American Stock 
Companies and Lloyd's, London, pro- 
viding strength and security for you 
and your insureds. The classes of cov- 


erage listed below are merely a few 
P. O. Box 1008 


HM 


of those available to your agency. 


Long Haul Trucks Anhydrous Ammonia ~——_ 
Busses 


Products 


Butane and Propane 
General Liability 








MM LL UNO 


Unusual and Hazardous Lines, 
Liability and Physical Damage 


OFFICES TO SERVE YOU IN 


Seattle 
St. Louis 
And More To Come 





Clomer Ehray Bervice, Tne. : 


HOME OFFICE 


Albuquerque, New Mexico 
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portance. Furthermore, an efficient in. 
surance company does more than write 
a policy. The writing of such a contract 
involves frequent and efficient inspec. 
tion of the insured policy, it involves 
prompt, honest and efficient services 
in the settling of claims and it is well 
known that insurance companies differ 
greatly in their attitude between (sic) 
the settling of claims.” And: “The re. 
lationship between a competent insur. 
ance broker ... is a relationship of 
personal trust and confidence. The 
contract with the broker calls for the 
rendition of personal services of a type 
uniformly held to fall outside the scope 
of competitive bidding requirements.” 
The judge referred to a broker, but he 
meant the same thing as it applies to 
an agent, Mr. Clark said. 


An exact illustration of one of the 
things about which the judge was talk. 
ing was the need for a court case in 
Allstate vs Erickson, 227 F. 2d, 155.) 
The company sought to avoid liability 
under an automobile policy on grounds 
insured made a material misrepresen- 
tation in his application for insurance, 
Insured won the case, but how much 
better off he would have been to have 
had a good agent in the first place— 
then the policy never would have been 
incorrectly issued, Mr. Clark stated. 

Great progress has been made in 
the past decade in broadening and sim- 
plifying coverages, he said. But there 
are today the problems of flood dam- 
age and surface water damage. Rivers 
leave their ordinary confines occasion- 
aly, but the loss from recent floods was 
due to what might be described as a 
cloudburst—unusual, and a loss that 
should be insurable. If insurance were 
extended only to cover heavy surface 
water that reached flood proportions 
and did great damage, it would be a 
step forward, he believes. 

These comments refer principally to 
residential coverage. As to flood insur- 
ance on commercial properties, insur- 
ers must take an active interest in 
providing the coverage themselves 
rather than abandoning it to the fed- 





eral government, Mr. Clark declared. 


Just as the insurance business has de- | 


veloped the science of fire prevention, 
it must develop the science of flood or 


water damage prevention. No matter | 


where plants are constructed, it should 
be possible to build them so that they 
are impervious to entry of water. Mer- 
chandise to be shipped to possible flood 
areas can be packed in such a way that 
water cannot damage the packages. 
Container manufacturers have devel- 
oped methods of accomplishing this. 
This is a large field of engineering loss 
prevention that only the insurance 
companies are equipped to service. 


Only by taking some form of interest 
in this type of damage can insurers 
render this assistance. It is a moral 
obligation for the industry to do it, he 
declared. Then they should be able to 
back up their engineering skill by in- 
suring plants willing to build accord- 
ing to specifications thus set up, just 
as they do for fire. 

Perhaps EC could be extended so 
every risk would be insured against 
damage from entry of external water, 
at a rate attractive to all, he suggested. 
This could be limited to a maximum 
loss of $10,000 and subject to a $500 
deductible. Mr. Clark thinks that if it 
were available, mortgagees would in- 
sist on it, and the general public would 
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puy. The recent damage proved any 
location may suffer a loss. What if it 
takes a few years and some bad ex- 
perience to develop a sound method? 
The insurance business owes it to the 
public to assume some risk. He ob- 
served that after all a good part of the 
large surpluses insurers have was con- 
tributed by policyholders. It would 
keep the government’s nose out of the 
business. 

If the government wants to poke its 
nose into insurance, one way it can 
give great aid to insurers and insured 
is to permit insurers to set up catas- 
trophe reserves that will be free from 
income tax, he said. The companies 
would include in rates a percentage to 
cover catastrophe losses, and the pre- 
miums from this rate would be placed 
in a special reserve, to be used only 
when catastrophes occur. Losses 
charged against the reserve could not 
be included in experience on which 
the normal rates are based. This would 
encourage insurers to take greater 
risks which they do not accept under 
the present system of taxing such re- 
serves. 

- . . 

The broadening of coverage in the 
new manufacturers’ output and mer- 
cantile block policies will mark a new 
era in property protection, he believes. 
It will be a great day for both insur- 
ance and the buyer when such con- 
tracts are generally available. It will 
also mean saving in costs. It will be a 
step nearer elimination of the ponder- 
ous and costly local fire rating bureaus, 
he said. There is no reason why fire 
insurance cannot be rated as liability 
insurance, eliminating discrimination 
of fire rating between states and terri- 
tories. This should simplify and reduce 
operating costs. The national system 
for standardization of rating formulas 
that the casualty business now uses is 
the basis. This would enable insurers 
to bring the cost of insurance with 
good agent service closer to the cost of 
competitive insurance without that 
service, he declared. 

All of these improvements cannot 
be left to the will and ingenuity of 
companies alone, he said. Agents’ as- 
sociations by suggestion and pressure 
can bring the companies to amend 
more quickly their contracts and meth- 
ods. Tne agents are the ones who meet 
the customers, and the customers are 
the ones who dictate the needs. 


Hartford Accident Names 
Van Horn at Oakland 


Richard A. Van Horn has been ap- 
pointed manager at Oakland, Cal., for 
Hartford Accident succeeding E. H. 
Alexander, who has gone with the 
Stern & Stern agency of Tacoma, 
Wash. 

Mr. Van Horn has been with Hart- 
ford Accident since 1935, starting as 
a clerk in San Francisco. He later was 
in the fidelity-surety department, and 
in 1948 was made superintendent of 
bonding, burglary and glass lines in 
Oakland. 





Casualty Adjusters of 


So. Cal. Elect Sampson 


LOS ANGELES—Casualty Insurance 
Adjusters Assn. of Southern California 
has elected as president Roy O. Samp- 
son, Glens Falls Indemnity; vice-presi- 
dent, E. M. Welling, Hartford Acci- 
dent; secretary treasurer, B. T. Shep- 
pard, Hartford Accident (reelected for 
28th term). 





Employers Writes Big Bond 


Employers Liability has originated a 
$31,998,500 perfomance bond covering 
a contract awarded to American Bridge 
division of U. S. Steel for construction 
of six steel bridge superstructures 
along the South Louisiana Acadian 
Thruway. The company is the sole 
surety on the bond. The thruway will 
run 86 miles from Lafayette to Lutch- 
er, La. 





Camden Agents Elect 


New officers of Camden County In- 
surance Agents Assn. are Samuel W. 
Madara president, Charles L. Skerrett 
and Floyd R. West vice-presidents, and 
A. W. Topkis, J. Graham Chesney, 
William A. Eppright Jr., Andrew B. 
Lawson and William T. McHugh di- 
rectors. 





Gund Is Crawford Resident 

C. Fred Gund Jr., the winner of the 
grand award of Insurance Advertising 
Conference for advertising by a local 
agent, is from Crawford, and not Craw- 
fordsville, Neb., as was stated under 
the picture caption in the June 21 
issue. 





The John K. Winter agency has 
merged wtih the Allen, Russell & Allen 
and Benjamin & Connor agencies at 
Hartferd. Mr. Winter organized his 
agency in 1946 after experience with 
Aetna Life in the farm mortgage loan 
department. 
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Ws: KNOW an agent who gets just about all his new 


business from his present clients—and his business is good. 


We know it is dangerous to depend only on this source for 
expanding business, but it does emphasize an important point. 
The first sale is only the beginning. A satisfied client is your 
best prospect for additional business. 


New policies, broader coverages are constantly being announced. 


Keep your client informed and you'll get the business. 


THE AGENCY SYSTEM — AN AMERICAN TRADITION 


FIRE ay 
PR Mp 


HOME OFFICE 
111 W. Fifth Street, St. Paul 2, Minn. 





EASTERN DEPT. 
90 John Street, New York 38, N. Y. 


NEW ENGLAND DEPT. 
10 Post Office Sq. Boston 9, Mass. 


PACIFIC DEPT. 
Mills Building, San Francisco 6 


Members, American Foreign 
Insurance Association, 
offering world-wide insurance facilities. 
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THE CURRENT TREND IS TOWARD SPECIALIZATION 
USE THE OFFICE THAT SPECIALIZES 
IN UNUSUAL RISKS 


GENERAL LIABILITY 
WORKMENS COMPENSATION 
FINANCIAL RESPONSIBILITY 
HARD TO PLACE RISKS 


Kurt HITKE & COMPANY, INE. 


General Insurance Agents — Surplus Line Brokers 


Call... WAbash 2-3622 
175 West Jackson Boulevard 
Chicago 4, Illinois 
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Hard to Sell Public Against Compulsory 


During the next several years there 
will be few developments of more im- 
portance to property insurance compa- 
nies than the adoption of compulsory 
automobile liability insurance laws fol- 
lowing the action taken by New York. 
For years automobile writing compa- 
nies have manifested the strongest pos- 
sible opposition to the adoption of com- 
pulsory automobile liability laws in any 
state. They have expressed many rea- 
sons for their position, one of the prin- 
cipal ones being the fear of state in- 
surance emerging in some form once a 
compulsory automobile liability statute 
has been adopted. 

It still remains to be seen whether 
the states which enact compulsory au- 
tomobile in the future will couple them 
with some form of state insurance, 
either at the time of the enactment of 
the compulsory law or later. No one 
should minimize this danger. 

But the property insurance compa- 
nies are beginning to lose the compul- 
sory automobile liability battle chiefly 
because the public, the average motor- 
ist, wants such laws on the books. Local 
agents have never been able to answer 
satisfactorily this type of complaint: 
“Every time I have had an automobile 
accident or any friend of mine has had 
one, the other fellow turned out to be 
someone of no financial responsibility. 
He has had no insurance, no money in 
the bank, no property of any kind. I 


earry full coverage automobile insur- 
ance and so do all the people I know, 
but whenever there is trouble the other 
fellow always turns out to be someone 
who doesn’t carry it. If a compulsory 
automobile insurance law will clean up 
this situation, what is the matter with 
having one?” 

This is a reflection of the public 
mind. It represents what the great ma- 
jority of motorists think and feel should 
be done. Compulsory automobile insur- 
ance creates some serious problems for 
insurance companies, but not problems 
that are beyond solution. Against the 
difficulties that such laws create for 
insurers is the determination of the 
people as a whole to be protected 
against the irresponsible, improvident, 
indifferent automobile driver. 

It is being predicted by safety organ- 
izations in close touch with the situa- 
tion that there will be more than 40,000 
deaths due to automobile accidents on 
the highways in 1957. The traffic situa- 
tion has been worsening for many 
years. There is nothing to indicate that 
it is going to get better. In other words, 
looking ahead, it may be predicted that 
the rate of automobile accidents and 
deaths will rise during the years in the 
forseeable future. This can only mean 
that the public will become more and 
more aroused and more determined to 
be protected through the enactment of 
compulsory automobile liability laws. 


The Local Agent Is a Salesman 


At several insurance meetings re- 
cently speakers have been critical of 
the time spent in the office by many 
local agents. It is contended that com- 
petition for all forms of property in- 
surance has become so intense during 
recent years that the agent must spend 
a maximum amount of time “on the 
street” and a minimum amount of time 
in the office. Some of those who have 
discussed this seemed too ready to 
blame the local agent for the gains 
being made by the direct writing com- 
panies, the cut-rate companies and the 
so called direct service companies. 

It is not so simple as that, but be- 
cause sO many speakers at insurance 
gatherings have asserted that local 
agents allow various kinds of office 
detail to consume too much of their 
time, we have been doing some check- 
ing with local agents in large, medium 
size and small towns for the purpose 
of determining whether it is in fact 
true that many local agents are in 
their offices for too large a portion of 


the working day. We regret to have to 
report that it seems to be the situation 
with more local agents than it should 
be. 

It is never the case with the local 
agent who has just started in business. 
He has little or no office work to do. 
He must be out on the street trying 
to sell policies in order to stay in 
business. He is in competition with the 
established agencies of his community 
and cannot hope to become truly com- 
petitive merely by sending out letters 
or sitting in his office and calling 
people on the telephone. He must, dur- 
ing the first few years of his experience 
as a local agent, operate almost as a 
door to door salesman. He has no prob- 
lem of being absorbed in paper work. 

But as his business grows over the 
years and he begins to accumulate an 
office force, he finds himself more and 
more involved with office problems. 
This is an almost inevitable develop- 
ment. The more business he has on the 
books the more detail it creates, and 


clerks and typists need close supervi- 
sion. As an agency grows in size, 
usually an office manager is appointed 
and when this is done the local agent 
is relieved of considerable detail. 

The agent who has built up a good 
business is sometimes not so concerned 
as he should be about the growth and 
development of his agency. He has a 
number of large profitable accounts. 
He has a high renewal ratio, and, with 
the passing of time, he gets the feeling 
of security and safety about his income. 
He is not under the same necessity to 
get out on the street and hustle for 
new orders. 

The thinking of some agents goes so 
far as to persuade them that there is 
something undignified and inappropri- 
ate about their operating as out and 
out salesmen. They prefer to think of 
themselves as insurance counselors or 
consultants, they certainly grow to 
dislike even the idea of cold canvass- 
ing. They abhor the word solicitor and 
even the word salesman comes to have 
an unfavorable connotation for them. 

One reason that the life insurance 
agent is very much more of a sales- 
man than the man selling property 
insurance (and there can be no doubt 
but that he is) is that he gets a com- 
paratively large first year commission 
and small renewals. 

With most life companies the first 
year commission is 55% graded and 
nine renewals of 5%. This means that 
the life insurance man who is to have 
a respectable income must be selling 
new business all the time. He cannot 
live decently on renewals of only 5%. 

In contrast, the fire and casualty 
agent gets the same commission every 
time he renews a policy, and as a con- 
sequence when his income finally gets 
up to a good figure he does not have to 
make the same drive for new business 
in order to maintain his standard of 
living. 

From investigation it seems clear 
that after many local agents obtain a 
certain degree of prosperity they are 
often inclined to rest on their laurels, 
to feel comfortable and assured about 
their situation, and they lack the form- 
er urge to go out every day and bring 
in new business. 

Yet a local agent is basically and 
fundamentally a salesman. He must 
have the determination to put new ac- 
counts on his books, not only every 
month but every week and, if possible, 
every day. He must think of himself 
as a salesman, as one who is providing 
protection to people who either did not 
have it before or did not have it on the 
proper basis. He must be full of be- 
lief that there are unnumbered pros- 
pects for one form of protection o- 
another in his community close at 
hand, available, easy to talk to and not 


too difficult to sell. Selling should have 
the thinking and the study of the lo. 
cal agent because if he can sell and 
bring in the business it is always pos. 
sible to assemble an office organization 
to take care of it and service it. 

No local agent should ever allow 
himself to get the feeling that he has 
arrived, that he is safe, that he does 
not have to work so hard as he did 
formerly or that he is “sitting in the 
golden chair.” When he begins to be- 
lieve this his business will start to go 
down and it will not begin to go up 
again until he gets back into the habit 
of selling—morning, noon and night. 


Diemand Says North 
America Will Show 
1956 Premium Rise 


Competition for the public’s insur- 
ance dollar is keener today than at any 
time since World War II, but North 
America expects to show a $10 to $15 
million increase in premiums in 1956 
over 1955, John A. Diemand, president, 
declared in a six months’ review and 
forecast. 





Underwriters, in showing a profit on 
the insurance side of the business, are 
challenged by the slight slow down of 
the economy from the accelerated pace 
of the post-war years and the rising 
incidence of fires and accidents, Mr. 
Diemand said. However, North Ameri- 
ca has increased premiums in the first 
five months of 1956 by $4 million over 
the same period last year. Last year’s 
total premium volume reached nearly 
$270 million. 

Barring serious business downturns 
and major strikes, Mr. Diemand pre- 
dicted that his company’s investment 
income will exceed last year’s $23 
million by about $2 million. He said 
North America’s surplus to policy- 
holders leads all other property and 
casualty companies and is exceeded 
only by Prudential, Metropolitan, 
Equitable Society and New York Life 
in the life field. 

Although fire losses, accident fre- 
quency and claims ‘expenses have 
risen, North America’s combined loss 
and expense ratios compare favorably 
so far with 1955 figures, Mr. Diemand 
stated. He predicted that if 1956 shows 
a decline in extensive windstorm and 
hurricane damage, North America 
will be able to report an “interesting” 
underwriting profit. 

Mr. Diemand said it is vital for 
management to watch closely the ex- 
pense ratios. Policyholders are in- 
creasingly price conscious. The busi- 
ness should hasten toward full use of 
multiple line underwriting coneepts 
which will broaden protection, reduce 
administrative expenses and give the 
volicyholder greater value for his dol- 
lar, he said. 
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PERSONALS 


Howard S. Coe, local agent of Phil- 
adelphia, observed 50 years in the bus- 








iness at a party in Philadelphia. He . 


started with Curtin & Brockie in 1906 
and formed his own business with his 
prother in 1940. He is past president 
of Agents & Brokers Assn. of Philadel- 
phia and of Pennsylvania Assn. of In- 
surance Agents. 


Miss Fannie Hardy, assistant insur- 
ance commissioner of Arkansas, was 
elected a vice-president of National 
Federation of Business & Professional 
Women at the annual meeting at Mi- 
ami Beach. 


Mrs. Helen Price of San Diego and 
Ewing B. Fergus, chief engineer at 
Los Angeles for Fred S. James & Co. 
of Chicago, were married recently at 
Tucson. Mr. Fergus was Wichita man- 
ager of Kansas Inspection Bureau for 
many years before resigning in 1953 
to go to California where he opened 
a service office at San Diego for 
Glens Falls. He is a charter member 
of the San Diego pond of Blue Goose. 
Mr. and Mrs. Fergus will make their 
home after Aug. 1 in Hollywood. 


Joseph H. Bishop Jr., executive sec- 
retary of Insurance Board of Cleve- 
land, is the newly elected president of 
Cleveland Trade Assn. Executives. The 
association has a membership of 35 
trade association executive officers. 
Mr. Bishop had been vice-president. 








Fire at Springfield, Ill. 
to Produce $400,000 Loss 


A fire ‘which severely damaged a 
quarter of a downtown city block at 
Springfield, Ill., destroying five build- 
ings, is estimated to have produced an 
insurance loss in excess of $400,000. 

The fire started in the two-story 
Eisner-Fisher grocery company build- 
ing, spread to the top of a half empty 
three-story building and then to three 
other adjoining buildings. Among the 
occupants suffering large losses were a 
W. T. Grant Co. store, a Thompson’s 
restaurant, Thrifty Drug Co. and Fed- 
eral Bakery Shop. 

Thrifty Drug suffered a bad water 
damage loss, approximately $100,000, 
and will have a loss under its U&O 
and rent coverages. The Grant com- 
pany, understood to be insured in the 
mutuals and the Ernest Brown recip- 
rocals, also was severely damaged and 
the Thompson restaurant has mostly 
water and smoke damage. 

Home and North America are said 
to have a good share of the lines for 
the stock companies. 


DEATHS 





ALBERT H. GRUPE, 75, vice-presi- 
dent of MacGibeny-Grupe agency of 
Chicago and a 58- 
year insurance 
man, died July 3 
after a brief ill- 
ness. He was one 
of the oldest and 
best known Lloyds 
representatives in 
Chicago. 

Mr. Grupe be- 
gan his insurance 
career with the 
old H. M. Blossom 
& Co. agency at 

Albert H. Grupe St. Louis as a 
placer for river cargo and hull busi- 
ness. In 1905 he joined L.&L.&G. as 
Missouri special agent and later was 
in Missouri and Iowa for Providence 
Washington. Then for a time he was 
with British America in Missouri and 
Illinois, subsequently going with Hart- 
ford Fire in the western automobile 
and inland marine department. He 
joined Continental in 1918 as manager 
of the automobile department at New 
York, two years later going to Chicago 
as vice-president of the H. G. B. Alex- 
ander & Co. agency affiliated with 
Continental Casualty. During his eight 
years with the Alexander agency, Mr. 
Grupe took up Lloyds representation, 
his connections with Lloyds dating 
from 1921. From 1928 to 1935 he was 
an independent representative for 
Lloyds in Chicago, in the latter year 
joining Jones & Whitlock as vice-pres- 
ident. He went with Frank R. Mac- 
Gibeny in 1948 in what was then 
MacGibeny, Wilkerson, Grupe as vice- 
president. 

Mr. Grupe was a past chairman of 
Surplus Lines Brokers Assn. of Illinois 
and was a member of the old Life 
Members Society of Fire Underwriters 
Assn. of the Northwest. 





J. H. ADDISON, 73, Dallas ‘agent, 
died at his home there after a long 
illness. He had retired several years 
ago. 


LIVINGSTON F. DUNLAP, 59, for 
20 years state agent of Pennsylvania 
Fire at Jacksonville, Fla., died sudden- 
ly there after suffering a heart attack 
on the street. 


A. L. WORTMANN, 71, who retired 
two years ago after 36 years with 
Aetna Casualty, died at St. Petersburg, 
Fla. He served 25 years as manager at 

(CONTINUED ON PAGE 28) 
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Regain business you have lost. 


You can do both! 
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senting FARMERS EQUITABLE INSURANCE CO. of 
Elmhurst Illinois. 


Our Agency Plan includes: 


Agency ownership of renewals. No “membership” fees. Semi- 
annual premiums. 


You are backed by an A+ company 


Farmers Equitable is owned and operated by Motor Vehicle 
Casualty Company . . . rated A+ and with a 41-year record 


of good service. 
Our agents are successful 


They say “Farmers Equitable is the answer. It’s our new tool 
to build business.” 


Call or write for full information 


FARMERS EQUITABLE INSURANCE CO. 
209 North York © ELMHURST, ILL. Phone TE 2-7700 


(Now doing business in Illinois and Iowa) 











ENTHUSIASM 


The sparkling asset of all successful insurance agents 


Can you imagine a successful agent without enthusiasm? We’ve 
never seen one, never expect to. Enthusiasm about his service, his 
fellowman, himself and his future—that’s the life-blood of every 
good agent. And we might add that enthusiasm for the companies 
with which he associates himself is also essential for success. 
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FIELD 


Boston Makes Light 
rield Appoiniments 


Boston group has made eight field 
appointments 1n the east. 

They are William R. Keckhardt and 
William H. Deininger multiple line 
special agents at Philadelphia, James 
M. Paulk multiple line special agent 
in Alabama, Emory A. Waller special 
agent in Georgia, G. Wesley Mantz 
special agent at Rochester, N. Y., John 
M. Steinbeck multiple line special 
agent at Buffalo, Harold F. DeNeau 
multiple line special agent at Mineola, 
N. Y., and John L. Donovan marine 
special agent of northeast New Eng- 
land at Boston. 

Mr. Eckhardt was a local agent for 
six years before joining the group this 
year. Mr. Deininger started with the 
group in 1954. Mr. Waller went to the 
group as a special agent in Alabama 
in 1955. Mr. Mantz was a state agent 
in Tennessee for New Hampshire 
group before joining Boston group this 
year. Mr. Steinbeck started with the 
group this year. Mr. DeNeau was a 
special agent in Cleveland for the 
group. Mr. Donovan will work under 
Gilbert B. Oxford, vice-president and 
manager of the ocean marine depart- 
ment. 


Bloxsom to Mich. Field 


for National of Hartford 


General Manager C. L. Zook of Na- 
tional of Hartford group’s western de- 
partment announced the appointment 
of Richard G. Bloxsom as special agent 
in the western Michigan field. 

Mr. Bloxsom attended Western 
Michigan College and since 1953 has 
been with Michigan Inspection Bu- 
reau. He will be associated with State 
Agent John F. Borg, Casualty Super- 
visor Kenneth A. Dietrich, and Spec- 
ial Agent William E. O’Brien in the 
Lansing office. 











New Hampshire Names 


Curnow, Steele to Field 


New Hampshire group has appointed 
Frank A. Curnow and Elliot R. Steele 
casualty special agents at Springfield, 
Mass., and Upper Darby, Pa., respec- 
tively. 

Mr. Curnow was formerly chief 
underwriter of Fireman’s Fund In- 
demnity. Mr. Steele joined the com- 
pany last year and will succeed Special 
Agent Donald W. Haskell who has 
transferred as casualty special agent 
to the home office. 





Colorado Blue Goose 
Elects Ferry MLG 


Colorado pond of Blue Goose has 
elected William T. Ferry, North British, 
most loyal gander. Other officers are: 
Gunter Thompson, General Adjust- 
ment Bureau, supervisor; Kenneth N. 
Grunwald, Daly general agency, custo- 
dian; Hugh A. Dennison, Mountain 
States Inspection Bureau, guardian; 
John L. Vorse, Security-Connecticut 
group, keeper, and Joe H. Silversmith 
Jr., wielder. 





Boston Names Hull in Ia. 


John A. Hull has been named by 
Boston and Old Colony as state agent 
in Iowa with headquarters at Des 
Moines. He will be associated with 
James C. Sellers. 





Steel City Pond Elects 


Steel City pond of Blue Goose (Pitts- 
burgh) has elected R. W. Bomgardner, 
Millers National, as the new most loyal 


gander; Frank Meyers, Camden Fire, 
supervisor; George Stevens, Factory 
Assn., custodian; Carol James, St. Paul 
F. & M., guardian; Robert Lowd, Phoe- 
nix of New York, keeper, and John 
Donovan, General Adjustment Bureau, 
wielder. 


Ark. Fire Prevention Assn. 


E1ects Hanes President 


Wayne S. Hanes, Phoenix of Lon- 
don, was named president of Arkansas 
Fire Prevention Assn. at its annual 
meeting last month. He succeeds John 
M. Raines of the Coates & Raines gen- 
eral agency. Garvin B. Mynand, Se- 
curity of New Haven, was elected vice- 
president, and Edward J. Hodge, 
.worth British group, second vice-presi- 
dent. Omar D. Dauby, Aetna Fire, and 
H. P. McCarroll, Southwest Casualty, 
were chosen secretary and treasurer, 
respectively. Carl S. Smailey continues 
as the executive secretary, and Walter 
Plangman, manager Arkansas Inspec- 
tion & Rating Bureau, as a member of 
the board. 

The association is laying plans for 
its fall and winter town inspection 
campaigns, which will include the 
cities of Jonesboro, Batesville, Boone- 
ville, Lepanto and Wilson. 


New York City Pond 
Elects Ash MLG 


New York City pond of Blue Goose 
has elected Wayne T. Ash of Glens 
Falls MLG to succeed John J. McAn- 
drews of McAndrews Adjusting Co. 
About 110 members and guests attend- 
ed the annual meeting at Tamarack 
Country Club, Greenwich, Conn. 

The pond also elected William M. 
Whitesell of General Adjustment Bu- 
reau, supervisor; Lester C. Lockwood, 
attorney, custodian; Russell Edgett of 
Insurance Federation of New York, 
guardian; John C. McGovern of New 
York Board, keeper, and Louis F. Buck 
of Dargan & Co., wielder. 








Stevens To Texas 
Field for Aetna Fire 


Aetna Fire has named Earl C. Stev- 
ens state agent in Texas at Corpus 
Christi. 

He joined the company in 1947 and 
was named special agent at Dallas in 
1949. He will work under Tom Holle- 
ran, Manager. 


Ala. Blue Goose 
Elects Hughes MLG 


Alabama pond of Blue Goose has 
elected William Hughes of Bankers 
F. & M. MLG, Everett I. Johnson of 
A. H. Turner-F. M. Kinnett general 
agency supervisor, Ralph W. Black of 
Hurt & Quin general agency custodian, 
W. Russell Moose of American Equit- 
able guardian, Joseph Mead keeper 
and M. E. Kendrick wielder. The meet- 
ing was held at Mobile country club. 








National Fire of Hartford 


Names Teeter at Seattle 


Gerald M. Teeter has been named 
special agent at Seattle by National 
of Hartford group. He will be associa- 
ted with J. H. Hipple, state agent, un- 
der the direction of K. F. Stevens, 
regional assistant manager. 





Boudreau to American as 


So. Cal. Special Agent 


American has appointed Robert L. 
Boudreau special agent in southern 
California with headquarters at Los 
Angeles. Mr. Boudreau started with 
American but more recently has been 
with a local agency. 


Wilkey in Mo. for F. & D. 


Dean Wilkey has been appointed 
special agent for Fidelity & Deposit 
at Kansas City. 





Tests Disclose New Facts on Whiskey Fires 


(CONTINUED FROM PAGE 2) 





were made without sprinklers—to find 
the best ways to fight fire in the many 
unsprinklered warehouses. 

1. Whiskey barrels dropped from 
the second or higher tier may leak or 
break. Such breakage is more probable 
when concrete rather than wooden 
floors are present. 

2. The contents of one barrel when 
spilled, can be expected to spread over 
an unobstructed floor area of about 
1,000 square feet—and if ignited, to 
burn seven minutes or longer where 
the fire is allowed to burn freely. 

3. A warehouse fire from a whiskey 
spill will spread beyond the incipient 
stage, if uncontrolled, in about seven 
minutes—with varying amounts of 
whiskey leaking from the barrels and 
adding to the severity of the fire after 
that time. 

4. Whiskey barrels exposed to fire 
will leak and eventually burn through 
before pressure develops inside. Hence, 
there is no danger of exploding barrels. 

5. Putting out whiskey spill fires by 
water is accomplished mainly by dilu- 
tion rather than by smothering or cool- 
ing. The fire dies out when the propor- 
tion of whiskey to water is reduced 
below 10% (20 proof). Where sufficient 
ly powerful sprinkler systems are in- 
stalled, a two-barrel whiskey spill fire 
can be extinguished by dilution within 
three to five minutes. 

6. The heat developed by a spill fire 
involving one or two barrels of whis- 
key is probably sufficient to open 40 
or more sprinklers overhead. 

7. The minimum average design 
density required to prevent such fires 
from spreading is about .25 gallons 
per minute per square foot, equivalent 
to a minimum of about 1,000 gallons 
per minute per 4,000 square feet of 
floor area, under the most favorable 
installation conditions. This means 
that powerful water supplies and ade- 
quately sized piping are required to 
insure control of whiskey spill fires 
involving one or two barrels. It is this 
type of spill fire that fire systems, in- 
stalled under the proposed new rules, 
are expected to control. 

8. Control of spill fires by automatic 
sprinklers is questionable if more than 
two or three barrels of whiskey have 
broken open or spilled simultaneously. 
Such an occurrence is unlikely. 

9. Whiskey warehouse fires involv- 
ing merely the wooden racks, wooden 
floors and outside surfaces of wooden 
barrels—that is, the class A materials 
—can be satisfactorily controlled by 
sprinkler systems installed under ex- 
isting rules. This control should pre- 
vent involvement of whiskey in the 
fire. Such existing systems can be ex- 
pected to provide densities of .15 GPM 
per square foot or better and to oper- 
ate satisfactorily within 10 or 15 sprin- 
klers discharging simultaneously. 

10. Where racks and barrels are in- 
stalled so as to offer more than normal 
obstruction to sprinklers discharge, 
higher pressures and closer spacing 
are required. For control of a spill fire, 
this means higher densities, more gen- 
erous pipe sizes, and more powerful 
water supplies. 

11. Unfloored rack warehouses with 
more than six tiers of barrels present 
different and greater protection prob- 
lems than warehouses having a solid 
floor or draft stop at the top of each 
six tiers. Tests indicate that consider- 
ably more sprinklers could be expected 
to operate in unfloored warehouses; 
also, that sprinklers some distance 
from the fire may open unnecessarily. 
Standard protection specified is, there- 
fore, on the basis of solid floors or 


draft stops being provided every six 
tiers (14 to 15 feet) vertically, 
throughout the height of the building 

12. Damage to racks from a fire in aq 
warehouse under sprinkler protection 
is not expected to involve collapse of 
the racks even though they may be of 
steel rather than wood. Normal opera. 
tion of sprinklers should discharge 
enough water onto the rack members 
and soon enough to prevent such seri. 
ous distortion as would cause the bar. 
rels to fall. Under extreme heat, the 
steel tends to sag first in the middle 
of the rack—causing barrels to roll 
toward the center of the rack struc. 
ture rather than outward and off the 
open ends of racks. 

13. The likelihood of a whiskey spill 
fire in a warehouse is rather remote— 
none has been recorded in the past 20 
or 25 years. Barrels have occasionally 
fallen and broken, whiskey has been 
spilled, but ignition has not occurred, 
Self-ignition is most improbable. 

14. Whiskey warehouse fires involy- 
ing merely the class A _ materials 
should be satisfactorily controlled by 
sprinklers installed under existing 
rules. 

15. Whiskey stored in steel drums 
rather than wooden barrels presents a 
much more serious hazard and should 
not be considered safely protected un- 
der rules applying to wooden barrel 
storage. Drum storage of spirituous 
liquors is not frequently encountered 
in whiskey warehouses. 

16. Although existing rules for sprin- 
klering rack warehouses have _ been 
somewhat too liberal, and are now in 
process of revision, this does not mean 
all systems are inadequate. Most sys- 
tems, especially where powerful water 
supplies are now provided, can be ex- 
pected to give a good account of them- 
selves. 

17. The proposed new rules contem- 
plate protection for barreled whiskey 
stored not over six tiers high per floor, 
based on sprinkler discharge require- 
ments for a two-barrel whiskey spill 
fire and on a continuous supply of 
water at adequate pressure for not 
less than 60 minutes duration with 
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sufficient capacity to supply sprinklers 


and hose streams simultaneously. At | 


least two supplies will be required. 

18. The question of proposing a pipe 
schedule as part of the new rules was 
considered at length and was finally 
discarded as involving property own- 
ers in possible excessive costs for pip- 
ing. Since the new systems must be 
designed to provide for heavy rates of 
discharge with the lowest practical 
pressure loss due to friction, the most 
efficient basis for calculating pipe 
sizes is by hydraulic design. Hence, 
systems designed under the new rules 
will have pipe sizes figured in that 
manner. 

Conditions of storage arrangements, 
sprinkler installation, water supplies, 
and public protection have an impor- 
tant bearing on the reliability of fire 
protection in any warehouse. So each 
case should be carefully reconsidered 
in the light of the new information. 
Company underwriters should watch 
for forthcoming reports, including a 
revised edition of the “Whiskey Bro- 
chure” to be published in a few months 
by National Board; comments in sub- 
sequent bureau reinspection reports of 
sprinklered rack warehouses, re-eval- 
uating the adequacy of the protection 
as now provided, and new recommen- 
dations in inspection reports urging 
adoption of practical improvements 
now considered necessary to adequate- 
ly bolster the existing protection. 
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N. Y. Compulsory Coverage Provisions Outlined 


(CONTINUED FROM PAGE 1) 








York state, or elsewhere in the U. S. 
in North America (exclusive of Alas- 
ka) or Canada, subject to limits, 
exclusive of interest and costs, with 
respect to each such MV of 10/20/5. 
A motor vehicle and a trailer or trailers 
attached thereto shall be held to be 
one motor vehicle as respects such 
limits of liability. 

(b) With respect to insurance as is 
afforded, the insurer, subject to the 

licy terms shall: Defend any suit, 
with the right to make investigation, 
negotiation and settlement as it deems 
expedient; pay all premiums on at- 
tachment bonds and appeal bonds; pay 
all expenses incurred by the company, 
all costs taxed against insured in any 
such suit, and all interest accruing af- 
ter entry of judgment until the insurer 
has paid or tendered or deposited in 
court such part of such judgment as 
does not exceed the applicable policy 
limits; pay expenses incurred by in- 
sured for immediate medical and sur- 
gical relief to the others imperative at 
the time of accident; and reimburse 
insured for reasonable expenses other 
than loss of earnings, incurred at the 
company’s request. The amounts so in- 
curred under this section (b), except 
settlement of claims and suits, shall 
be payable by the company in addition 
to the applicable policy limits. 

(c) A provision insuring as “in- 
sured” the name insured and his spouse 
if a resident of the same household, 
and also any person or organization 
using or legally responsible for the 
use of the motor vehicle, provided the 
actual use thereof is by named insured, 
his spouse or with the permission of 
either. As respects any person or or- 
ganization other than named insured 
or spouse the policy need not apply 
(1) to any person or organization, or 
to any agent or employe thereof, op- 
erating an automobile sales agency, 
repair shop, service station, storage 
garage or public parking place with 
respect to any accident arising out of 
the operation thereof; or (2) to any 
employe with respect to injury, sick- 
ness, disease or death of a fellow em- 
ploye injured in the course of his em- 
ployment in an accident arising out 
of the maintenance or use of the MV in 
the business of their common employ- 
er. The insurance shall apply separate- 
ly to each insured against whom claim 
is made or suit is brought, provided 
the inclusion of more than one insured 
shall not operate to increase the limits 
of the insurer’s liability. 

(d) A provision that, if named in- 
sured is an individual or husband and 
wife and the policy affords insurance 
with respect to a private passenger 
automobile owned by either, such pol- 
icy shall afford BI and PDL insurance 
for the incidental use in other than a 
business or occupation of such named 
insured or spouse, of automobiles not 
owned by named insured or a member 
of his household or furnished for their 
regular use. Such a provision need not 
apply to any accident arising out of 
the operation of an automobile sales 
agency, repair shop, service station, 
storage garage or public parking place. 

(e) A provision that the policy, 
when certified as proof of financial 
responsibility for the future, shall com- 
ply with the MV financial responsibil- 
ity law of any state or province, but the 
mMsurer may require reimbursement 
from insured of any payment it would 
not have made but for such provision. 

(f) A provision that assault and 
battery shall be deemed an accident 
unless committed by or at the direction 
of insured. (Not required if policy is 
written on an occurrence basis.) 

(g) A provision that the insurer 
shall not be liable for a greater pro- 
portion of the loss than the applicable 
limit of liability of the policy bears 
to the total applicable limit of liability 
of all other valid and collectible insur- 
ance covering insured against such 
loss, provided, however, with respect to 
an automobile temporarily substituted 


for insured’s automobile while with- 
drawn from service because of break- 
down, repair or destruction, or with 
respect to an automobile for which 
insurance is provided under paragraph 
1 (d) hereof, the insurance shall be 
excess insurance over any other valid 
and collectible insurance. 

(h) A provision that if the insurer 
cancels the policy, at least 10 days 
prior written notice must be mailed or 
delivered to named insured. 

2. “Owner’s policy of liability in- 
surance” may contain in substance the 
following exclusions: 

(a) While the MV is used as a pub- 
lic or livery conveyance. 

(b) Liability assumed by insured 
under any contract or agreement. 

(c) While the MV is used for the 
towing of any trailer or semi-trailer 
owned or hired by insured and not 
covered by like insurance with the in- 
surer; or while any trailer or semi- 
trailer covered by the policy is used 
with any MV owned or hired by in- 
sured and not covered by like insur- 
ance with the insurer. 

. . i 


(d) Bodily injury to or sickness, 
disease or death of any employe of 
insured arising out of and in the course 
of (1) domestic employment by in- 
sured, if benefits therefor are in whole 
or in part either payable or required 
to be provided under any workmen’s 
compensation law, or (2) other em- 
ployment by insured. 

(e) Any obligation for which insured 
or his insurer may be held liable un- 
der any WC, unemployment compensa- 
tion or disability benefits law, or any 
similar law. 

(f) Injury to or destruction of prop- 
erty owned or transported by insured 
or property rented to or in charge of 
insured. 

3. Such an “owners policy of liabil- 
ity insurance” may also contain in 
substance the following provisions: 

(a) That written notice of accident, 
claim or suit is required. 

(b) That insurer is subrogated to 
any rights of recovery of insured. 

(c) That the terms of the policy 
may not be waived or changed except 
as stated in the policy. 


necessary to any assignment of interest 
under the policy. 

(e) That insured will cooperate with 
insurer. 

(f) That no action shall lie against 
insurer unless insured shall have com- 
plied with all the terms of the policy, 
nor until the amount of insured’s ob- 


determined either by judgment against 
agreement of insured, claimant and 
insured after actual trial or by written 
ligation to pay shall have been finally 
insurer. 

(g) That the insurer issues the pol- 
icy upon the reliance of insured’s dec- 

(CONTINUED ON NEXT PAGE) 
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(d) That the insurer’s consent is 
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larations and that the policy embodies 
all agreements between insured and 
insurer and any of its agents relating 
to the insurance. 

(h) A provision relating to the in- 
surer’s own method of doing business. 

4. Such an “owner’s policy of liabili- 
ty insurance” shall be subject to the 
applicable provision of section 167 of 
the New York insurance law. 

5. Automobile liability insurance 
policies of authorized insurers accepted 
for filing by this department and is- 
sued in this state at the date of this 
regulation shall be deemed to satisfy 
the minimum provisions of this regu- 
lation. 





Gallagher Retiring as Head 
of Pearl, Chisholm Named 


(CONTINUED FROM PAGE 1) 
western manager of Aetna Fire, he 
joined that company in its automobile 
department when it was in its infancy. 
Later he became special agent in 
Ohio. After navy service in World War 
I he became manager of the business 
development department of the Amer- 
ica Fore companies. He was made as- 
sistant secretary of that group in 1922 
and secretary in 1924. 

In 1935 Mr. Gallagher left America 
Fore to become manager of the west- 
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“LIABILITY COVERAGES 


One Day — Weekly — Or Full Season 
ALL OPERATIONS 


PRIMARY and/or EXCESS 


Applications Furnished Upon Request 
RATES COMPETITIVE 


GRIFFITHS, TATE LTD. 


Chicago 6, Ill. 
Teletype CG 2785 














writing: 


fire - inland marine 


auto + casualty 
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more agents 
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—can work for you. 


INDIANA LUMBERMENS. .. . because 
solid support from all departments 
makes their selling job easier, more profitable, 
Indiana Lumbermens prompt and equitable 
claims service, new and improved 

coverages, planned advertising aids 


Home Office for 


ern department of the Pearl and its 
affiliates in Chicago. In 1938 Pearl 
moved the department to New York 
and Mr. Gallagher became assistant U. 
S. manager in 1940 and vice-president 
of Monarch Fire and Eureka-Security 
F.&M. In 1952 he was made deputy 


VINCENT L. GALLAGHER 


U. S. manager of Pearl and executive 
vice-president of the affiliates and in 
1954 succeeded D. J. Cowie as U. S. 
manager of Pearl and president of the 
American companies. 

Mr. Gallagher was among those who 
helped put together National Automo- 
bile Underwriters Assn., the Inter- 
state Underwriters Board and Inland 
Marine Underwriters Assn. He is past 
chairman of National Board committee 
on adjustments and former member of 
the executive committee of IMUA Mul- 
tiple Peril Insurance Rating Organiza- 
tion, and Registered Mail Central Bur- 
eau. He was president of Western 
Sprinklered Risk Assn. when it was 
merged with Factory Insurance As- 
sociation, later becoming a member of 
the executive committee of FIA. He is 
now a member of the executive organ- 
ization as well as a number of other 
committees. He is a graduate of Xavier 
university, Cinncinati, and of Massa- 


chusetts Institute of Technology. He 
served a short hitch in the Coast Guard 
Offshore Picket Patrol during World 
War II. 
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omy. any 


429 NORTH PENNSYLVANIA STREET 
INDIANAPOLIS, 


INDIANA 


New Family Auto Policy 


Contains Many Innovations 
(CONTINUED FROM PAGE 1) 
liability exclusions. The same is true 
of the exclusion of liability of one em. 
ploye of the named insured to a fellow 
employe in case of an accident in the 
course of employment. This will affect 
named insured who are in business for 
themselves, but in practice this ex. 
clusion has usually involved employes 

of corporations. 

Drive other cars coverage is also in 
the new section headed “Persons In. 
sured.” There are two extensions here 
which may be important in a number 
of cases. There is no longer an ex. 
clusion under this feature of use of an 
automobile furnished for regular use 
to the insured. Previously it was nee. 
essary to buy broad drive other car; 
coverage, at an additional premium, to 
cover this exposure. Most automobile 
furnished employes for regular use are 
insured by the employers, but the 
former exclusion was a problem where 
the employer was a self-insurer, par. 
ticularly in the case of government em- 
ployes. Just what constitutes “regular 
use” was never certain and there was 
at least one case holding that avail. 
ability of a government automobile 
through a pool constituted furnishing 
an automobile for regular use to the 
employe, even though he very seldom 
drove the automobile in question. Re. 
moving this exclusion assures an enm- 
ploye of personal protection if he needs 
it, as long as the automobile he regu- 
larly drives is of the private passenger 
type. Use of commercial or public auto- 
mobiles on business is still not covered 
under this feature, so any employe who 
drives a truck regularly and needs per- 
sonal protection still must buy broad 
drive other cars coverage. 

Another important extension in the 
drive other cars feature is that it 
now applies to members of the in- 
sured’s family who live with him. Up 
to now, only the named insured and 
spouse have gotten this protection for 
the basic premium. Children and other 
relatives could be added by endorse- 
ment for an additional premium, but 
it is doubtful if this has been done 
in most cases. This extension ought 
to be important in the common case 
of children driving automobiles owned 
by families of their friends. Under both 
the old policy and the new policy, the 
son or daughter is covered by insur- 
ance on the driven automobile only if 
he or she had permission of the owner 
to drive it. Whether the friend had o 
had not implied authority from his 
parent to let the other boy or gill 
drive the car is a question which has 
gotten into court many times, with 
varying results. There is no reason to 
believe that these cases will not con- 
tinue to arise, but the new policy wil 
protect children of the insured under 
these circumstances if the insure 
of the driven automobile can establish 
that there was no permission and con- 
sequently no. obligation on its part to 
provide coverage. As before, drive 
other cars cover is excess over other 
insurance. 


The drive other cars coverage fo 
members of the insured’s family, other 
than his spouse, is not as broad a 
that for the named insured and spouse. 
It does not cover a member of the 
family while using a commercial om 
public automobile nor any automobile 
regularly furnished for his use. The 
way drive other cars coverage is pro- 
vided is an interesting example of the 
new arrangement of the policy. Under 
the heading “Persons Insured,” the pol- 
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icy states that it protects “(b) with 
respect to a non-owned automobile 
i (2) any relative, but only with 
respect to a private passenger auto- 
mobile or trailer not regularly fur- 
nished for the use of such relative.” 
Then the policy defines “relative” as 
“q relative of the named insured who 
is a resident of the same household.” 


Two other changes probably will not 
affect many situations but may be im- 
portant in individual cases. The 1955 
policy modified the exclusion of lia- 
bility for damage to property rented 
to or in charge of the insured so that 
it did not apply to a residence or pri- 
vate garage damaged by a private pas- 
senger automobile insured under the 
policy. The family policy does not have 
the restriction to a private passenger 
automobile. Since pickup trucks may 
be insured under the new policy, this 
change may be felt occasionally. The 
exclusion of public or livery use does 
not apply in case of loss resulting from 
the named insured occupying—but 
net operating—a non-owned automo- 
bile. In effect, this change would pro- 
vide coverage should the insured be 
sued for a taxicab accident which it is 
claimed he caused by giving directions 
to the driver. 

There is no longer a specific exclu- 
sion of use of trailers not insured 
in the same company, but the defini- 
tions make the liability situation on 
this point about the same as before. 
The various definitions of “automobile” 
include trailers and the policy defines 
“trailer” as one “designed for use with 
a private passenger automobile, if not 
being used for business purposes with 
other than a private passenger or util- 
ity automobile”. Thus, the only exten- 
sion is that operation of a trailer of 
this type with a utility truck is cov- 
ered. The policy defines “utility auto- 
mobile” as one “with a load capacity 
of 1,500 pounds or less of the pickup 
body, sedan delivery or panel: truck 
type.” 

The new medical payments section 
—now called “Part II—Expenses for 
Medical Services’—is similar to the 
old coverage, but follows the exten- 
sions of liability cover to non-owned 
automobiles. The approach is entirely 
different, there now being no distinc- 
tion between basic and extended medi- 
cal payments. There are still two por- 
tions, division 1 referring to the named 
insured and relatives living with him. 
This covers medical expenses arising 
out of the person either occupying an 
automobile or being struck by an auto- 
mobile—a combination of the former 
—basic and extended covers. Division 
2 refers to other people and covers 
them, in effect, against being injured 
while in any automobile under circum- 


stances for which the policy would 
provide liability insurance. Both divi- 
sions use the simple term “occupying”, 
but this is defined as being “in or 
upon or entering into or alighting from” 
an automobile—the traditional basic 
medical payments language. 


There is some broadening of cover- 
age in connection with home, office, 
store, display or passenger trailers. The 
1955 combination policy does not pro- 
vide basic medical payments coverage 
on these vehicles, unless specific cov- 
erage is purchased on them. The family 
policy excludes medical payments cov- 
erage as to “any vehicle while located 
for use as a residence or premises”. 
Thus, the family policy will provide 
cover if someone is injured in a house 
or other such trailer while being 
towed, or even while temporarily 
parked, as long as it is not being used 
as a residence at the time. 

This is the first of a two part dis- 
cussion by Mr. O’Connor of the new 
auto policy. Part II, covering changes 
in the physical damage section, will be 
carried next week. 


STOCKS 


By H. W. Cornelius Bacon, Whipple & Co. 



































135 S. La Salle St., Chicago, July 10, 1956 
Bid Asked 
PAT COREG cacesccsersnccnrsnsszctqsorascee 123 126 
Aetna Fire 64 6542 
Aetna Life .... 193 197 
Agricultural .. 34 35% 
American Equi 36 37 
American Auto ............... 2434 26 
American, (N. J.) ....... 27 28 
American Motorists ... 13 1442 
Mamearionn Bur ty ...cecccciccecicccccecscccee 20% 21% 
Boston 3342 3442 
NEN | IRIE gas crane cncccchmsvegsccsnsentcs 2712 284 
Continental Casualty ... 98 102 
Crum & Forster com. 57% 59% 
Federal 33% 34% 
MAU FEDOTTID  ccscirecsscssicenisscesieses 52 53% 
PEROUMOIN SD: TCE ccrececterttinsicree 57 58 
ee i, Ces Gey cccencesresterseees 35%4 3634 
General Reinsurance .................... 43% 44% 
CR, TN aeiitcnilccatsabhandoesdens 67 6842 
Globe & Republic. ................0 2042 21% 
Great American Fire ................. 35% 36% 
CE, TEI cnckcicccsccctacchvessesensteces 145 147 
WG HMO Sensescctniisrcasicrasinsece 41% 42% 
Sia ed | scspiientiataatitciinns 44% 45% 
Ins. Co. of No. America ............ 8742 8912 
Maryland Casualty  ...........ccscsee 3234 33% 
BN, I Baste cacccedeesneatacoes 3512 3642 
National Casualty ........cccssssees 55 60 
PR ee Se eae ee 127 130 
I MII Scsccnceivicsiveeccsusaniactiens 4042 42 
New Amsterdam Cas. ..........0 4634 4734 
New Hampshire .............. 4042 4212 
UE PN Wrestitnespictsccrcsescivioseasa 33% 3412 
Ohio Casualty ................... 2412 26 
RMON: QTR | cinesiesitnsencccccdesnnsetinsve 72% 74 
Prov. Wash. ....... 24% 25% 
St. Paul F. & M. 54 55% 
Security, Conn. .......... 39 41 
Springfield F. & M. .. 52 53 
Standard Accident  ..............cc0 50% 52 
TED iaketecnthscinsichatRienictcasdiatene 75% 76% 
eT la. itasesciissciule nttasecectiblamnace 57% 59 
U. S. Fire 2234 2334 













Eastern Department... 
PHILADELPHIA 
Pacific Coast Department... 
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ILLINOIS FIRE 


Insurance Company 


HOME OFFICE 
CHICAGO 6 


StHCt 4 
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FUPLOYERS MUTUAL 


. a strong, service-minded 
multiple-line company 













THE LOCAL AGENT 


. Always on the job with 
prompt personal service 





CASUALTY - FIRE - BONDS _ 


@ Attractive mutual rates. | © Liberal commissions. 


@ Nationwide claim service. @ Accident prevention service. 
Strictly an agency company. 


"ZT jai CASUALTY 
com bate 


surance Companies 





DIRECTORY OF RESPONSIBLE 








INDEPENDENT ADJUSTERS « 





CALIFORNIA INDIANA 








W. C. QUIGG & ASSOCIATES JOHN H. HUNT & CO. 


330 S. Wells St. Chi 6, Il. 
248 Spreckles Theatre Bidg., San Diego 1, Calif. Tnvestionters and Ait 
Telephone BE 2-5138 


ALL CASUALTY LINES 
Service Office: 120 N. Orange Ave., El Cajon See ee Se Sian, 
Telephone Hi 4-3139 


Ill., Gary, Hammond and Northwestern Ind. 
ADJUSTMENTS — ALL LINES 


Waukegan Branch: Gary Branch: 
Member Calif. Assoc. Independent Adjusters 














4S. Genesee 1228 W. 5th St. 
ILLINOIS 





St. 
Tel. DElta 6-8822 Tel. TUrner 2-9338 
Since 1920 


24 Hour Service 
Phone HArrison 7-0153 Night—TErrace 4-7840 
E. 8S. GARD & CO. 
Chicagoland Casualty Claims 


NEVADA 
175 W. Jackson Blvd. WAbash 2-8880 





R. L. GRESHAM & CO. 
Multiple Line Adjusters 
312 North 5th Street 
las Vegas, Nev. 








servicing, B Beatty and Ploche, Nevada-St. George and 
. Utah—Kingman, Arizona—Needles and 
Baker, California, and Intermediate Peints 














JAMES J. HERMANN CO. 
175 W. Jacksen, Chicago 
HArrison 7-9381 


OHIO 
O. R. BALL, INC. 


Fire — Inland Marine 
Allied Lin 

















"JOliet 6-2613 es 
Ottawa, Il.—Central Life Building 1544 Hanna Building 
Ottawa 1474 Cleveland 15, Ohioe 
Phone SUperior 1-7850 
Night Phones: MOntrese 3-7664 
FLorida 1-5095 





J. R. McGowan, Pres. 
THOMAS T. NORTH, INC. 
Adjusters All Lines 


Phone HArrison 7-3230 
175 W. Jackson Bivd., Chicago 4 





THOMAS D. GEMERCHAK 


Insurance Adjustments 
All Lines 








416 Citizens Bldg., Cleveland 14, Ohio 
Phones Off. Su. 1-2666 — Res. Fa. 1-9442 








J. L. FOSTER & R. K. FOSTER 





Insurance Adjusters 
First National Bank 














Building OKLAHOMA 
Springfield, Illinois 
‘te Tel. 8-7555 
Fire Inland Marine Casualty C. R. WACKENHUTH AND SON 
C. R. WACKENHUTH R. C. WACKENHUTH 
LIVINGSTONE ADJUSTERS FOR THE COMPANIES 
ADJUSTMENT SERVICE ALL UNES 
619 E. Capitol Ave., Springfield, Mlinois on Cais SStee, Toke, Chee 


Branch Offices: Decatur — Mattoon — 











Mt. Vernon — Belleville — Quincy 
Covering Central and Southern Iilinois 
All Lines of Fire & Casualty 


UTAH-IDAHO 














JOHN H. HUNT & CO. 
330 S. Wells St. Chicago 6, Ill. 
a oa ieee 
nm Gare ee? Fee / # 5 U R A H bt A § fj i] 5 I E, R § 

‘Waulegat Branch: Cory Branch: 


4S. Genesee St. 1228 W. 5th St. 428 So. Main - Salt Lake City, Utah 
Tel. Dita. 6-882 Tel. TUrner 2-9338 Tandy & Wood Bldg. - Idaho Falls, idaho 














24 Hour Servi 
Phone HArrison 7-0153  Night—TErrace 4-7840 Sonnenkalb Bidg. - Pocatello, idaho 
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FaNATIONAL UNDERWRITER 


July 12, 1956 





WANT ADS 








to make payment in advance. 


Rates—$20 per inch per insertion—1 inch minimum—sold in units of half-inches, Limit—40 words per 
inch. Deadline 5 P. M. Friday in Chicago office—175 W. Jackson Blvd. Individuals placing ads are requested 


THE NATIONAL UNDERWRITER 








management and home office. 


Correspondence confidential. 


SALES DIRECTOR 
FOR 
Aggressive stock legal reserve company with Home Office in Chi- 
cago, writing Life and A. and S. Company now operates in Illinois 
and will enter other states. This well established company is under 
sound, progressive management and has ample capital and surplus 
to support a healthy development program. 


The man we want must like a challenge—be familiar with insurance 
sales in the general Mid-West area—be between 35 and 45 years 
of age preferably—have a college education—be a proven per- 
sonal producer—have a successful employing, training and agency 
production record. Can count on complete support of agency minded 


Compensation open but will be both salary and valuable stock 
option. Please furnish qualifications and experience statement. 


Write Box N-41, c/o The National Underwriter Co. 
175 W. Jackson Blvd., Chicago 4, Illinois. 











WANTED 


HOME OFFICE EXAMINER 
CASUALTY ADJUSTERS & 
SUPERVISOR 


Positions now available for above, due to com- 
pany's well planned expansion in casualty field. 
Your experience might command an above aver- 
age salary including regular company benefits. 
Write giving details of your present status, 
interview will be orranged. 


LINCOLN CASUALTY CO. 
175 W. Jackson Blvd. 

Chicago, Illinois 

Attention: S. R. Virco 


Examiner applicants write Lincoln Casualty Co., 
Springfield, Illinois, Attention S. R. Virco. 


LOUISIANA 
FIRE & AUTO COMPANY 


SENIOR ACCOUNTANT—$10,000.00 
AUTO UNDERWRITER—$7,500.00 


Write Box N-35, c/o The National Un- 
derwriter Co., 175 W. Jackson Blvd., Chi- 
cago 4, Illinois. 














UNDERWRITERS 


Excellent opportunity for young underwrit- 
ers with experience as marine, fire or cas- 
ualty underwriters. Unlimited opportunity. 
Specify age, education, experience and 
present salary. All replies treated confi- 
dentially. 


CHUBB & SON 
175 W. Jackson Blvd. Chicago 4, Ill. 


AUTOMOBILE LIABILITY 
UNDERWRITER 


A large nationally known property & casualty 
insurance company has need of an experienced 
automobile liability underwriter for a perma- 
nent position in its San Juan, Puerto Rico of- 
fice. Many liberal benefits; new air-conditioned 
office; ideal living conditions. Salary com- 
mensurate with experience. Moving expenses 
paid. In reply, send resume stating experience 
and qualifications to Box N-37, c/o The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Illinois. 








STATE AGENT 

Stock Fire Company has opening for ex- 
perienced man to take charge of Indiana 
operations. Office in Indianapolis. Excellent 
opportunity, exceptional benefits, auto 
furnished. Write Box N-8, c/o The Na- 
tional Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Illinois. 








CASUALTY ADJUSTER 


Experienced Bodily Injury Man to handle claims 
in Los Angeles area. Age limit 35. Salary com- 
Excellent retirement 
his ad. Apply, in 
by letter to: 

POST OFFICE BOX 57158 


FLINT T 
LOS ANGELES 57, CALIFORNIA 


confidence, 














SUBLEASE DESIRABLE OFFICE 
IN TOWER 

BOARD OF TRADE BUILDING 
Chicago, Ill. 


Approx. 600 sq. ft., air-conditioners and some 
furniture for sale if des. Phone Miss Litzen- 
berg—WeEbster 9-5777. 


CLAIM ATTORNEY 


Experienced in handling Fidelity and Surety 
claims. Good opportunity with expanding De- 
partment located in Kansas City. Exceptional 
employee benefits. Write age, experience and 
salary requirements. 

THE WESTERN CASUALTY & SURETY CO. 

916 Walnut Street Building 
Kansas City, Missouri 














MIDWEST AGENCY 
WANTED 


Will pay cash for going general insurance 
agency in midwest area. Must have at 
least $25,000 gross income. Reply to Box 
N-34, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Illinois. 


FIRE LOSS ADJUSTER 
WANTED 


For Chicago and Cook County office of leading 
Stock Company. New position in this office, 
liberal benefits. Please state qualifications. All 
replies held in strictest confidence. Address 
Box N-39, c/o The National Underwriter Co., 
175 W. Jackson Bivd., Chicago 4, Ill. 














FOR SALE 
Small insurance agency—$40,000 volume. 
10% Auto; 30% Fire; 25% A & H; 35% 
General Casualty. 
HOWARD F. DEMBUFSKY 
517 S. Main 
Goshen, Ind. 








AVAILABLE 


Claim Manager with several successful years 
experience in multiple line claim management 
desires change. Experienced in developing and 
d'recting a large claim operation. drone 
ability to hire, train and develop people. At- 
torney. Address Box N-40, c/o The National 
ar iene Co., 175 W. Jackson Bivd., Chicago 








Late News Bulletins... 
























rn 


and by 1917 was in charge of the loss division. He then went into the Illinois 
field, which he traveled until 1925, when he returned to the western depart- 
ment headquarters as superintendent of agencies. 

In 1925 and 1926 he assumed additional administrative duties, including some 
at the home office. He became assistant western manager in 1927 and secretary 
and assistant Pacific coast manager in 1926. In the latter post he got into 
casualty operations in addition to fire. In 1931 he went to the home office as 
executive vice-president and a director, and was elected president of the group 


in 1934. 


Mail Order Rules Likely to Be Abandoned 


A. Alvis Layne, counsel of Assn. of Insurance Advertisers, told Federal 
Trade Commission at its hearing in Washington on possible repeal of the rules 
laid down for advertising by mail order insurers in 1950, that his organization 
would not object to repeal of those rules. He did indicate, however, that he 
thought the 1950 rules superior in clarity of content and in the requirements 


for full disclosure. 








Deaths 
(CONTINUED FROM PAGE 23) 

Milwaukee. He began his career with 
the company in Indianapolis and went 
to Milwaukee in 1922 as a supervising 
underwriter. He was manager at Des 
Moines before returning to Milwaukee 
as manager in 1929. 

He was a past president of Insurance 
Federation of Wisconsin. 


FRANK J. ROBINSON, 87, retired 
local agent at Lewistown, Mont., died 
there. 


ERNEST LANGSTON, 57, of the 
Langham, Langston & Burnett agency 
of Houston, died of a heart attack in 
a doctor’s office. 


MRS. ZELMA J. IUPPENLATZ, 77, 
wife of George D. Iuppenlatz, local 
agent at Roachdale, Ind., for nearly 
50 years, died. She was the mother 
of C. C. Iuppenlatz, Michigan field 
supervisor for Crum & Forster. 


OSCAR CARLSON, 82, counsel since 
his retirememt about 18 months ago 
for the Chicago law firm of McKinney, 
Carlson, Leaton, & Smalley, died at his 
home at La Grange, Ill. He had been 
a practicing attorney for 50 years, 
specializing in insurance. He started 
with Hicks & Folonie, which in 1937 
merged with the present McKinney, 
Carlson law firm, at that time known 
as McKinney, Folonie & Grear. 


H. V. LEONARD, 66, who had a lo- 
cal agency in New York City and was 
also a part time actor, died at a White 
Plains, N. Y. hospital. His home was in 
Scarsdale. 


R. ROY HOGAN, 59, who operated 
the Hogan agency at Ashland, Wis. for 
many years until his retirement in 
1955 because of ill health, died in 
Ashland after a long illness. 


MRS. JOHN BUEHLER, whose two 
sons, Paul E. and Karl R. Buehler, are 
vice-presidents of Beacon Mutual In- 
demnity of Columbus, died recently at 
the age of 86. 


GEORGE H. FUHRHOP, 41, owner 
of the Fuhrhop agency of Saginaw, 
Mich., died of a heart attack. 

JOHN DUCEY, 71, local agent at 
Haverstraw, N. Y., died after a heart 
attack at Nyack hospital. 


KENNETH C. BELL, 61, vice-presi- 
dent and secretary of Chase Manhat- 
tan Bank, who for many years was the 
officer who handled all insurance mat- 
ters of Chase, died after a heart at- 
tack while he was driving through New 
London, Conn. His home was in Scars- 
dale, N. Y. 

He was an insurance lecturer on the 
faculty of Rutgers university grad- 





uate school of banking from 1938 to 
1947. 


Direct Mail A&S 
Assn. Elects Knight 


Assn. of Insurance Advertisers, com- 
posed of direct mail A&S insurers, has 
elected Harold Knight, vice-president 
of Postal Life & Casualty, president; 
Robert Nauert, president of Pioneer 
Life, Rockford, Ill., vice-president, 
and re-elected Charles H. Bowan, Mil- 
waukee attorney, executive secretary, 
and Marcus Braun, New Empire, Kan- 
sas City, treasurer. On the board are 
Joseph McGee, Jr., Old American, re- 
tiring president; S. Brad Hunt, Ameri- 
can Life & Accident; Jerome Kutak, 
Guarantee Reserve Life, John Kane, 
Life of America, Wilmington, Del. 











Revise Definition of Farm 


Dwellings in Arkansas 


LITTLE ROCK—Major revisions 
in the method of classifying suburban 
as opposed to farm dwellings were 
made last week by Arkansas Inspec- 
tion & Rating Bureau. All unprotected 
dwellings not used in connection with 
farming operations will henceforth be 
subject to class 10 dwelling rates. A 
new “occupancy clause” has been in- 
serted in the dwelling and contents 
form as a policy condition that any 
agricultural products produced on 
land occupied by the dwelling are 
principally for home consumption, and 
that the occupants of the dwelling 
are not engaged in the operation of 
the farm if the insured dwelling is 
situated on a farm premises. In the 
latter case, the dwelling also shall be 
in addition to “a complete set of farm 
buildings” and not exposed within 200 
feet of any farm building. 

The occupancy clause has been used 
in western territory for about six years 
as a means of defining what a farm 
or non-farm dwelling is. Until now 
class 10 rates in Arkansas have applied 
on unprotected dwellings not con- 
nected with farming operations when 
such dwellings was situated in class 
10 areas or in rural areas designated 
as 10th class communities. Other non- 
farm unprotected dwellings were given 
farm rates. 


Chesapeake Pond Elects 


Chesapeake pond of Blue Goose at 
its annual meeting in Baltimore elect- 
ed Paul J. Mayer of North British 
MLG, John M. Thomas Jr. of Hart- 
ford Fire supervisor, Lester E. Lewis 
of London & Lancashire custodian, E. 
Lee Starkloff of Geneeral Adjustment 
Bureau guardian, Aneew Mueller Jr. 
of Riggs-Warfield-Roloson agency 
keeper, and Robert Z. Leizure of Allied 
Adjusters wielder. 
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Underwriting Specialists 


FIDELITY and SURETY 
BONDS 


INSURANCE CONTRACTS 
FOR UNUSUAL NEEDS 


SEABOARD SURETY COMPANY 


100 WILLIAM STREET, NEW YORK 38 


Whitehall 3-7440 
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Your Results will be Profitable 


When you Celina-ize your agency, you add stature 
to your leadership... become impregnable, dynamic, 
powerful ...and make more money. 

Why? How? When? 


Ask our fieldmen, or write for information to C. M. 
Montgomery, Secretary-Manager. 


The National Mutual Insurance Company 
The Celina Mutual Insurance Company 
CELINA, OHIO 


Operating in Ohio, Indiana, Kentucky, Michigan, Pennsylvania, 
West Virginia, Maryland, and District of Columbia 








Here’s powerful ammunition 
for summer sales of 
casualty insurance 





More people going on vacations this year than ever before — 


more to offer them than ever before in protection — at home 


or away from home. 


Write to our Agency Department for samples of these 
five powerful, colorful advertising pieces. They spell 
out better protection for your insureds, better volume 


and profit for you. 


THE OHIO CASUALTY 
INSURANCE COMPARY 


HOME OFFICE, HAMILTON, OHIO 


Offices in: Aurora, Ill., Baltimore, Chicago, Cincinnati, Cleveland, Columbus, 
Compton, Cal., Dallas, Dayton, Denver, Des Moines, Detroit, Grand Rapids, Haddon 
Heights, N. J., Harrisburg, Indianapolis, Inglewood, Cal., Kansas City, Lansing, 
Mich., Long Beach, Los Angeles, Louisville, Milwaukee, Mi polis, Newark, 
No. Hollywood, Cal., Oakland, Oklahoma City, Orlando, Pasadena, Philadelphia, 
Pittsburgh, Portland, Ore., Riverside, Cal., San Diego, San Francisco, Scranton, Pa., 
Seattle, South Bend, Springfield, Ill., Toledo, Washington, D. C. 





















roll in... 





the dollars 









earn easy, extra profits writing truck and bus insurance the “‘one call’’ Markel way! 


A few minutes of your time will mean extra dollars 
in your pocket! That’s all it takes to build up a 
steady extra income writing Markel policies. 

You establish the original contact with prospects in 
the trucking and transportation industries. Marke] 
aids in the negotiations to help clinch the sale, 
handles all the service, all the follow-through. 


You only have to present the powerful Markel story 





“Eliminates on a To Eliminate The Accident” 


MARKEL 


SERVICE, INC. 


HOME OFFICE: Richmond, Va. @ Exclusive Underwriters for the 
AMERICAN FIDELITY & CASUALTY COMPANY, INC. The largest stock 
company in the world specializing in motor carriage coverages. 


to your contacts (and Markel wraps up all this infor- 
mation in a handy, easily understood “How to do it” 
kit) ... then sit back and relax. 

Markel’s record of lowered accident rates and resul- 
tant lowered premiums assures you steady profits, 
year-after-year. 

Don’t wait! — Mail the coupon and receive your 
FREE “How to do it” kit today! 


Se ee a ee a ee 


MARKEL SERVICE, INC. 
Richmond, Va., Dept. NA-7 


Gentlemen: Yes, I am interested in selling this 
kind of coverage. Without obligation, send me at 
once all the details on Markel Service and the 
10-Point Plan to Profits. 


NAME 
ADDRESS. 
CITY. ZONE 








STATE 








